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1850 PURELY MUTUAL 1929 


NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 


SEVENTY-NINTH YEAR 
$122,615,356 
115,848,591 


Surplus, par basis (Market Value basis, $7,038,315).............. 6,766,765 
Dividends paid in 1928 3,939,539 
Insurance in force 565,606,406 


Seventy-eight years of constructive mutual policyholders’ service. 





$75,187,527 of new paid-for business issued in 1928 of which 31% was on the 
lives of old policyholders. 


Paid to policyholders since organization, $210,193,791, wih with assets to 
their credit, exceeds the premiums received by $28, 294, 433. 


NO NON-MEDICAL, GROUP, OR SUB-STANDARD BUSINESS WRITTEN 


Membership in this company demands evidence that the physical condition of the applicant is substantially on an equa.ity 
with the condition of existing members at the time they were admitted. Any departure from this practice jeopardizes the equity of 
membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant in the 


interests of his continued good health. 


A Complete Statement will be sent on request 
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with a monkey wrench, nor 
a steam shovel with a tack 
hammer. 


Agents’ problems are in- 
tensely individual. 


Iron clad general rules— 
generally fail. 


Pennsylvania Surety 


Corporation 
PITTSBURGH, PENNSYLVANIA 


Joseph W. Ward, President 





HEALTH and ACCIDENT 
SALESMAN 


As its name implies, this book is a practical 
manual for the use of the field man. It is just what 
insurance companies and general agents have been 
seeking for themselves and their representatives. 
Agents and brokers individually will find that the 
material it contains will put money in their pockets. 

THE HEALTH AND ACCIDENT SALESMAN points out 
that the possibilities of insurance salesmanship as a 
career, outlines methods of selecting and approaching 
prospects, explains how to make and close the sale 
and shows how to render follow-up service to policy- 
holders. 

Health and accident insurance is a form of protec- 
tion that is constantly growing more important. The 
man who knows the product, understands the market 
and is able to use convincing arguments will succeed 
in selling it and will reap the reward in large com 
missions. THE HEALTH AND ACCIDENT SALESMAN 
teaches you how to do this. The book is bound in 
handsome heavy cloth, pocket size, and costs only 
50 cents. Discounts for quantity orders. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Financially Sound 


Fundamentally Right Economically Operated 


The largest carrier in 
the United States of 


Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 











1928 


CONVENTION 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


YEAR 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 


Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 Louisville, Ky. 
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LIFE] INCREASE CONTINUES 


Paid-for Business During First Four 
Months 7.8 Per Cent Higher 
Than Last Year 


OVER 8 PER CENT GAIN IN APRIL 


Increase Most Marked in Group Insurance 
Which Was 13.9 Per Cent More Than 
in 1927 

New York, N. Y., May 15.—New life insur- 
ance production during April was 8.7 per cent 
greater this year than in April of 1928. Such 
writings during the first four months of this 
year were 7.8 per cent greater than during the 
corresponding period of last year. These re- 
sults are shown by a compilation forwarded, 
to-day by the Association of Life Insurance 
Presidents to the United States Department of 
Commerce for publication. The report com- 
bines the records of new life insurance produc- 
tion—exclusive of revivals, increases and divi- 
dend additions—of forty-four member com- 
panies having 82 per cent of the total life in- 
surance in all United States legal reserve com- 
panies. 

For the month of April, ordinary insurance 
amounted to $793,786,000, against $710,435,000 
in 1928—an increase of 11.7 per cent. Indus- 
trial amounted to $256,279,000 in 1929 and $259,- 
962,000 in 1928—a decrease of 1.4 per cent. 
Group was $72,238,000, against $62,007,000 in 
1928—a gain of 16.5 per cent. The aggregate 
of all classes amounted to $1,122,303,000, com- 
pared with $1,032,404,000 in 1928—a gain of 
8.7 per cent. 

For the four-month period, new ordinary in- 
surance amounted to $2,967,415,000, against $2,- 
727,425,000 during the corresponding period of 
last year—a gain of 88 per cent. Industrial 
was $1,027,880,000 in 1929 and $991,765,000 in 
1928—a gain of 3.6 per cent. Group was $294,- 
295,000, against $258,339,000—a gain of 13.9 
per cent. The total life insurance written dur- 
ing the first four months of 1929 amounted to 
$4,289,590,000, compared with $3,977,529,000 
during the same period of 1928—an increase of 
7.8 per cent. 

It is interesting to note that industrial insur- 
ance was the class to show the smallest in- 
crease, compared with the same four months’ 
Period in 1928, and that the difference was con- 
siderable. Last year this class gained 15.1 per 
cent over 1927 but fell off to the nominal gain 
of 3.6 in 1929. Practically all other lines, how- 
ever, showed more substantial gains, the leader 
of all classes being group insurance. The rec- 
ords of January of this year are largely re- 
sponsible for the average 13.9 per cent increase 


(Concluded on page 8) 


NEW YORK FEDERATION’S 
ANNUAL MEETING 


Large Attendance at Coney Island 
Sessions May 10-11 


JOHN J. CANNING ELECTED PRESIDENT 
Report of Leonard S. Saunders Indicates 
Federation’s Effective Work With 
Legislature 
Almost four hundred and fifty members and 
guests were present at the dinner which opened 
up the fifteenth annual convention of the In- 
surance Federation of the State of New York 
held at the Half Moon Hotel, Coney Island, 
Friday evening, May 10. Stanley J. Corsa pre- 
sided and the speakers included James J. Byrne, 
Borough President of Brooklyn, Senator 
Charles E. Russell, Retiring President David A. 
TerBush of Schenectady and Frank L. Gard- 

ner of Poughkeepsie, N. Y. 

At the business session on Saturday, John 
J. Canning, a Brooklyn insurance broker was 
elected president of the Federation for the 
ensuing year. Mr. Canning has been active in 
insurance matters of the State for the past ten 
years, was president of the Brooklyn Insur- 
ance Brokers Association from 1923 to 1925 and 
is a well known figure locally. His election 
was unanimous and he was the only candidate 
proposed by the nominating committee. Mr. 
Canning is a member of the Crescent Athletic 
Club, The Washington Club, Brooklyn Lodge 
of Elks, Woodrow Wilson Club and the T. M. 
A. S. In his speech of acceptance he pledged 
the co-operation of the Brooklyn brokers. 

Either Elmira or Binghamton was tentatively 
agreed upon as the place where the 1930 conven- 
tion of the Federation would be held. 

A report made by executive secretary Leon- 
ard L. Saunders, condemned the practice of 
the State and the government in entering into 
the insurance business and showed the excel- 
lent work that has been accomplished in the 
past year by the Federation in preventing such 
measures from being introduced in the legisla- 
ture. 

Mr. Saunders said that the Federation has 
brought about a better understanding between 
the business of insurance and the legislature 
and that the sentiment in favor of insurance as 
a State activity is losing favor rapidly. Almost 
every sane and insane thought was put forth 
during the last session of the legislature, ac- 
cording to Mr. Saunders in an effort to intro- 
duce several types of compulsory automobile 
insurance in New York State and subsequent 
investigations of the commissions of the Fed- 
eration and of the legislation committees 
showed them to be impractible. 

(Cencluded on page 21) 
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PROMINENT CARRIERS 
AFFILIATE 


American Surety and New York Cas- 
ualty Join Forces 


SEPARATE ENTITIES TO BE MAIN- 
TAINED 


American Surety Increases Capital to 
$7,500,000 Exchanging New Stock for 
That of Casualty Company 

New York, N. Y., May 15.—At a special 
meeting of the Board of Trustees of the Amer- 
ican Surety Company of New York to-day, 
the trustees recommended that stockholders of 
the company, at a special meeting to be held on 
June 5, 1929, approve an increase in the com- 
pany’s capital from $5,000,000 to $7,500,000. 
The increase is to be represented by 50,000 ad- 
ditional shares of $25 par value each, to be 
offered to the stockholders of the American 
Surety Company on the basis of one new share 
for each four old shares held on June 10, 1929, 
at $75 per share, and another 50,000 shares of 
$25 par value each, to be utilized in connection 
with the acquisition of the shares of capital 
stock of the New York Casualty Company. 

Simultanecusly, directors of the New York 
Casualty Company met and approved the plans 
of a committee representing stockholders for 
affiliation with the American Surety Company 
and providing that stockholders of the casu- 
alty company be given an opportunity or re- 
ceiving one share of American Surety stock in 
exchange for each one and a half shares of 
New York Casualty stock. In addition, each 
New York Casualty stockholder will be per- 
mitted to subscribe for one additional share of 
American Surety stock for each six shares of 
New York Casualty stock which he deposits 
at $75 per share. The plan also contemplates 
a special dividend of $6 per share on the New 
York Casualty stock prior to the acquisition 
of that stock by the American Surety Com- 
pany. 

All subscription rights will terminate if not 
exercised on or before July 1, 1929. Assign- 
able subscription warrants and fractional war- 
rants covering the subscription rights for Amer- 
ican Surety stockholders will be issued and 
mailed on or after the record date of June 10, 
and consents and proxies for a special meeting 
of the American Surety stockholders on June 
5 were mailed to-day. 

The new affiliation brings together two com- 
panies that are well known in their individual 
fields, the American Surety Company having 
been organized in 1884 and now having a 
branch office and agency organization with 15,- 
000 representatives throughout the country. 

(Concluded on page 31) 
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OLUMNISTS and paragraphers being 

chronically addicted to the habit of letting 
the public in on what an awful job it is to fill 
up space it is no more than natural that the 
life insurance column of this journal should at 
times loom as a mighty task—before it is be- 
gun. Frankly, I was fast developing an in- 
feriority compiex from over-reading the obser- 
vations of the “I this-and-that” fraternity. 
Now, however, it is all changed and the rea- 
son is that I have read something really in- 
spiring and constructive. 

* * x 

S a matter of fact I have become sold on 

the philosophy of Charles P. Rogge who 
says “It’s all so easy when you know how,” 
and whose book by that title has created a sen- 
sation in life insurance circles. What lends 
confidence in this work is the knowledge that 
the author more than practices what he 
preaches. He is a salesman who has consist- 
ently produced over a million a month for the 
Zétna Life and makes it look simple. Also, 
the man who challenged his entire group of as- 
sociates and brought in more business in the 
month of April than all the rest put together. 

* * * 

O henceforth, in writing this department or 
S at any other task which comes during the 
working day, it shall be my aim to apply that 
cheerful conviction so ably presented by Mr. 
Rogge and simply say “Its all so easy.” In- 
cidentally this book is published by The Specta- 
tor Company and it sells for $1.50. 

*x* * * 
ANY who witnessed the election of Mr. 
Coolidge to the board of the New York 
Life Insurance Company, in New York, the 
other day were surprised to find the former 
President a much warmer personality than the 
characterization of the daily press would have 
led one to expect. His affability and obvious 
sincerity were of a marked nature and aside 
from the prestige which his name will naturally 
carry, insurance has gained an executive who 
will leave his impression upon the business. 
* *K * 
ARWIN P. KINGSLEY, head of the big 
company with which the former chief 
executive is now associated, was plainly proud 
of his accomplishment and his satisfaction 
seemed to be shared by the entire organization. 
The visit of Mr. Coolidge to the home office 
building created a stir and a buzz of excite- 
ment which was readily apparent in all depart- 
ments and the day was rightly a red letter one. 
* * x 
NOTHER celebrity it has been my good 
fortune te meet and interview this week 
was Juan M. Mascarenhas, president of La 
Continental Insurance Company, of Buenos 
Aires, who is in the U. S. studying organiza- 
tion methods. 
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HAT is a general agency franchise worth 

in the casualty and surety field these 
days? That is a question which field execu- 
tives in those lines are seriously asking them- 
selves. Once there was a time when the gen- 
eral agency franchise of a good company was 
looked upon by the agent as the ultimate rule 
of all his aims. To-day that outlook has gone 
glimmering. The answer, apparently, is com- 
petition. 

* Ok Ok 

ITH the great number of new casualty 

and surety companies which have been 
organized during the past two years has come 
a type of competition for agency business and 
for agencies which the game never knew before 
and which is gradually but surely putting the 
acquisition cost on a straight general agency 
commission basis. The situation simply boils 
down to this: the new companies must have 
agents. Most of the new companies have 10 
training schools wherein to originate agents of 
their own and indeed such a course would mean 
expensive and needless delay in getting busi- 
ness on the books. The result is that every 
time a new company appoints an agent, it ap- 
points a man who formerly represented some 
one of the older companies. 


*x* * * 


N order to get an agent to change companies, 

an inducement is offered and that induce- 
ment most frequently takes the form of a gen- 
eral agency contract. Local agents, with only 
$4000 or $5000 of premiums a year, are being 
given general agency agreements and almost 
any agent can get such an agreement from some 
company. In other words, where the cost of 
getting business was formerly on the local 
agency commission scale, it is now on the 25 
and 30 per cent general agency schedule. Ad- 
ditional inducements are also being offered— 
not all of them legitimate. There is, of course, 
the profit-sharing plan whereby the agent shares 
in the profits on his business in addition to 
receiving a general agent’s commission. Then 
there are other ways not so patently above 
board. Recently a case was drawn to my at- 
tention where a company made allowance to a 
general agency for the services of a special 
agent. : 

x * * 

A LTOGETHER, field competition is inten- 
+ 4 sively complicated by the constant influx 
of companies in the casualty and surety busi- 
ness. The latest is for already-existing com- 
panies to organize running mates—also casualty 
and surety units—so that the number of gen- 
eral agencies which can be planted by a group 
will be doubled without shading the acquisi- 
tion cost rules. Modern practice is reversing 
the old status and instead of agents going to 
companies, the companies are genuflecting be- 
fore the agents. 
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EHIND the business-like mask of many an 

insurance company executive you will find 
secret yearnings for a life of romance. That is 
not to infer, by any means, that there is no 
romance in insurance itself; it is a quite differ- 
ent quality from the “romance of business” that 
I speak. of. It is a desire to fulfill, I suppose, 
boyish dreams that most of us, somehow, have to 
put aside even while we are still boys. What- 
ever it is, many insurance company executives, 
as I said before, have it, as who, you might 
well ask, has not? But the point which I am 
laboriously trying to make is that among these 
secretly yearning J. C. E.’s are a number of 
men who at some point in their career have 
lived the life which most of us experience 
vicariously in books and day dreams. 


*x* * 


HERE is William Quaid, for instance, the 

executive vice-president of the new South- 
ern Fire. How the other half lives is no mys- 
tery to him as he has made it a point, on his 
vacation periods or whenever the opportunity 
arose, to jump into rough clothes and work 
with his hands. He knows something about 
sailing Gloucester fishing smacks and he knows 
something about ranching. He was a member 
of Roosevelt’s Rough Riders and participated 
in the famous charge up San Juan Hill. There 
are many others, among them Frank J. O’Neill, 
president of the Royal Indemnity, who has 
coached leading college football teams, A. F. 
LaFrentz, president of the American Surety, 
who writes fascinating tales of the old West, 
and the latest to come to my knowledge, Ber- 
tram N. Carvalho, vice-president of the Rossia 
of Hartford, who with his father, David N. 
Carvalho, a iamous amateur criminologist, led 
when young, a life that makes Sherlock Holmes 
comparatively mild. 

* x x 

EMINISM may be making enormous 

strides in some fields but it cost the town 
of Milford, Mich., $25,000 during the past week 
to learn the lesson that firemen should never wear 
skirts. The Milford fire department is not, as 
might be inferred, made up of feminine mem- 
bers but about half the department’s personnel 
essayed the roles of female impersonators in a 
play staged last week by the department as a 
whole. Unfortunately the night of the play co- 
incided with that of a fire. When the alarm 
was relayed to the hall where the firemen were 
displaying their histrionic talents, confusion 
reigned and several valuable minutes were lost 
while the “fire ladies” were exchanging flapper 
garb for the he-man habiliments of virile “fire 
laddies.” During those few minutes, the blaze 
took advantage of the situation and gained such 
headway that the aforementioned loss was in- 
curred although the flames might have been 
extinguished without damage had the firemen 
arrived on time. 
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ANENT THE PULITZER PRIZE 

T is with a sense of gratification and a 
I measure of personal pride that THe 
SPECTATOR learns this week that the New 
York. Evening World has been awarded 
the Pulitzer Prize for the most meritor- 
ious public service rendered by an Ameri- 
can newspaper during 1928, and that in 
the same connection the Brooklyn Daily 
Eagle wins honorable mention. For the 
particular accomplishments for which 
these worthy journals have been cited 
consist of the reforms they have furth- 
ered in the matter of speeding up justice 
in the courts and the success with which 
they have chased ambulance chasers out 
of business. Although the laurel has not 
thus been publicly pressed upon our brow, 
we are content in the knowledge that 
THe SpecTATOoR was closely identified 
with the greatest single journalistic ef- 
fort during the past year and that we have 
proved, as on many occasions in the past, 
that a journal dedicated to the best in- 
terests of the best kinds of insurance, is 
also a journal that benefits the public 
weal. 

If we wanted to be captious about it we 
might thumb over the files of THE Spec- 
TATOR by way of proving priority in ad- 
vocating certain of the reforms which 
had a direct bearing on the insurance in- 
terests involved, but that would hardly 
be in keeping with the spirit in which we 
instituted our campaign. For that mat- 
ter, we have no complaint of the recog- 
nition accorded THE Spectator by other 


agencies associated with it in the common 
The frequent quotations from 
THE SPECTATOR on the editorial page 
of the Evening World, the appointment 
of a member of our editorial staff to the 
Citizen’s Committee Against Fraudulent 
Claims, and the adoption by the Brook- 
lyn Daily Eagle of the practical and suc- 
cessful plan proposed by the president of 
The Spectator Company, are a few testi- 
monials to the attitude of our confreres. 
However, in view of the unusual com- 
mendation which this work is now re- 
ceiving, we believe we may be pardoned 
for taking a bow. 


cause, 





LIFE INSURANCE IN THE UNITED 
STATES IN 1928 

LD line legal reserve life insurance 

companies in 1928, on a 300 work- 
ing day basis, wrote daily sixty three mil- 
lions of dollars of insurance and increased 
their assets at the rate of over five million 
dollars a day. Policyholders paid daily 
for their life insurance protection at the 
rate of ten millions of dollars, and re- 
ceived from the legal reserve life insur- 
ance companies or had paid to their bene- 
ficiaries over six million dollars every 
working day. These amounts better 
assist the average man to visualize and to 
realize the extent to which the value of 
life insurance protection has gripped the 
American people when the restatement 
of annually augmented aggregates beggar 
his imagination. 

A table in this week’s issue of THE 
SPECTATOR shows that 311 old line legal 
reserve life insurance companies wrote 
$19,492,614,436 of new paid for business. 
This is not only the largest amount of 
new life insurance ever written in one 
year, but is over $1,667,000,000 more than 
the amount paid for in 1927. It enabled 
the companies to show insurance in force 
of over ninety-three billions of dollars, 
for an increase in outstanding life insur- 
ance during the year of seven billion eight 
hundred odd million dollars. These items 
include $77,382,895,735 of ordinary and 
group insurance, with an increase of 
$6,376,874,053, and industrial outstanding 
of $16,505,385,990, for an increase of 
$1,424,627,800. 

During 1928 the total premium income 
was $3,139,581,210, or $279,488,871 more 
than the amount received in premiums in 
1927. The total income of the companies 
listed was $4,085,615,745, for an increase 
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during the year of $414,329,771. Duringthe 
same period the companies paid to living 
policyholders or beneficiaries of deceased 
policyholders, the enormous sum of 
$1,679,903,059, which was $181,777,555 
more than they paid on this account in the 
year previous. The total disbursements 
were $2,555,069,808, and an increase of 
$260,819,088. The income saved by the 
companies and laid by for future distribu- 
tion to policyholders was over $1,530,- 
000,000. On December 31, 1928, the total 
admitted assets of the 311 companies 
under discussion was $15,947,095,594. 
This is a gain of $1,565,000,000 over the 
amount at the beginning of the year. The 
surplus funds increased during the year 
over $157,000,000 and amounted to 
$1,659,806,263. 

A perusal of the results of the life in- 
surance companies transactions in 1928, 
wherein a consistent increase of about 10 
per cent is shown in practically every im- 
portant item, cannot but impress the 
observer with the thoroughness in which 
the life insurance idea has been sold and 
the universal response with which this 
selling has been met with throughout the 
country. The beneficience of life insur- 
ance needs no better endorsement than its 
steadily mounting record of advancement 
during its seventy-odd years of operation. 
The Federal Reserve Board reports un- 
precedented activity in business and in- 
dustry for the first quarter of 1929. This 
puts a record 1929 production squarely 
up to the life agent. 


DECREASE IN FIRE LOSS 

GRATIPYING decrease in the fire 

loss in the United States and Can- 
ada in April last, as compared with April 
of last year, as well as with previous 
months in the current year, is shown by 
the figures compiled by the Journal of 
Commerce. The loss in April of this 
year is given as $22,647,200, this being 
over $3,000,000 less than in April, 1928, 
and representing a decline of over 
$7,000,000 from the loss in March last. 
The total loss in the United States and 
Canada for the first four months of 1929 
is given as $115,507,000, showing a re- 
duction of $25,000,000 from the loss in 
the corresponding period last year, and 
$15,000,000 as compared with the loss in 
the first four months of 1927. This 
record is very encouraging and appears 
to indicate that fire prevention and pro- 
tection work is still progressing favorably. 
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MOTHERS POPULAR BENEFICIARIES 
HARLY twenty billions of dollars 
is the potential estate created by in- 

surance policies which name mothers as 
the beneficiaries in the United States, 
according to a survey by the Travelers 
Insurance Company. This sum repre- 
sents approximately twenty per cent of 
all insurance in force in the country and 
speaks well for the sons and daughters of 
the nation in their efforts to safeguard the 
old age of their loved ones. 

This figure was obtained from records 
of 1928 and it is confidently expected that 
the present year’s policies will materially 
add to the total. 

Wives continue to lead, by far, all other 
beneficiaries, being named in fully fifty 
per cent of all life insurance policies writ- 
ten. Children follow along in third place, 
with the rapid growth of industrial insur- 
ance, and the remainder is scattered over 
a wide variety of relatives and other 
beneficiaries. 





CHARLES B. O’CONNELL APPOINTED 
BROOKLYN MANAGER 
Has Made Fine Record With Fidelity Mu- 
tual Life Insurance Company 

The Fidelity Mutual Life Insurance Company 
has announced the appointment of Charles B. 
O’Connell as manager of its Brooklyn office, 
effective May 15. Mr. O’Connell has had a 
spectacular rise in the life insurance field. 
Although but twenty-nine years of age, he has 
been a million-dollar producer, ranking second 
among all the agents of the Aitna Life Insur- 
ance Company in United States and Canada ia 
1927, which was his first year in ordinary life 
insurance. 

On several occasions when Mr. O’Connell 
has been quoted in the publications of his com- 
pany, he has expressed his formula for success 
in three terse sentences: One, analyze the pros- 
pect’s income; two, analyze his need for in- 
surance; third, analyze his ability to pay. 


PRODUCTION IS NEARLY DOUBLED 
Acacia Mutual Life Shows Remarkable 
Three Year Growth—All Officers Re- 
elected 

The regular triennial report of examiners 
from four States and the District of Colum- 
bia, just completed, was presented to the board 
of directors of the Acacia Mutual Life Insur- 
ance Association at the recent meeting at the 
company’s home offices in Washington, D. C. 
This report summarized the excellent condition 
of the Association as of December 31, 1928, 
and concluded with the following statement: 
The Association has made remarkable strides 
since the last examination three years ago. At 
that time it had $196,145,636 of insurance in 
force, while at December 31, 1928, it had 
reached $300,925,984. 


RECORD BREAKING MONTH 
Guardian Life Field Force Campaign Hon- 
ors Superintendent James A. McClain 
With Splendid Production 


All records for production were broken by 
the Guardian Life field force during the past 
month when a campaign in honor of Superin- 
tendent of Agencies James A. McClain was put 
on. The figures far exceeded any month during 
the history of the organization. The campaign 
originated with the suggestion of President 
Doremus of the Guardian Leaders Club who 
suggested as a slogan “ten applications in honor 
of Mac's Tenth” nearly three thousand applica- 
tions resulted with a total amounting to $16,- 


293,200. 





ADVOCATES PENSION INSURANCE 


Called Solution to Old Employee Problem 
at Managers Association Meeting 
in New York City 


What to do with old employees was the main 
topic of discussion at the recent meeting of the 
American Managers Association, held at the 
Pennsylvania Hotel, New York city. Vice- 
President William J. Graham, of the Equitable 
Life Assurance Society, presided at the meei- 
ing and delivered an address in which he made 
a plea for proper treatment for the older work- 
ers. He advocated industrial pension plan as 
the logical solution, defining such a plan as the 
only decent way of taking old and often use- 
less employees off the payroll. 








1928. 








Tell This to Skeptics 


Even non-believers in life insurance can be 
impressed by certain truths. For instance— 


Tell them that the Prudential alone 
paid 297,065 death claims in 


Then let them know that 22,813 of 
these were on lives of policy- 
holders who had been insured , 
less than one year—some of 
them only a few days. 


What further proof need any man have of 
the uncertainty of life? 


The Prudential 


Insurance Company of America 
Epwarp D. Durriz.p, Presideni 
Home Office, Newark, New Jersey 
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STUDYING AMERICAN 
METHODS 





Juan Mascarenhas, Head of La Con- 
tinental Insurance Company, 
Buenos Aires, on Visit to 
United States 





EXPECTS BIG DEVELOPMENT IN 
SOUTH 





Plans to Organize Life Insurance in Argen- 
tine Along Successful Lines of Big 
Companies of This Country 


Juan Mascarenhas, head of La Continental 
Insurance Company of Buenos Aires, Argen- 
tin’, is spending a few weeks in the United 
States studying organization methods as prac- 
ticed by the big successful companies of this 
country. He is accompanpaied by Alberto 
Dubois, secretary of the company, which is the 
largest in the Argentine. 

Mr. Mascarenhas, in a special interview with 
a representative of THE Specrator, declared 
it was like entering a different world to visit 
the States from his country and he expressed 
astonishment at the advanced progress attained 
by insurance in the United States. 

It is his expressed desire to absorb as much 
as possible of the business methods of the 
American companies and to adapt what is 
learned to his own organization. 

“Life insurance in the Argentine is in its 
infancy,” he declared, speaking through an 
interperter in the person of Secretary Dubois. 
Only the well-to-do people of the southern coun- 
try are interested in life insurance, he further 
stated, and industrial and other lines are practi- 
cally unknown among the masses. 

Mr. Mascarenhas maintained that the lack 
of development has not been due to the inabil- 
ity of the people to purchase but rather has 
been caused by apathy and ignorance. He said 
the vast majority of the citizens are distrustful 
of insurance owing to a lack of confidence in 
the financial standing of the companies and he 
looks for improvement on this condition only 
through the adoption of American organization 
and selling methods. 

In addition to the close study of these prob- 
lems being made by the executives of La Con- 
tinental it is the practice of the company to give 
special training to members of the selling force. 
Even to-day two employees are receiving such 
special training at New York University and 
while thus engaged arrangements have been 
made for them to visit with New York com- 
panies and be coached by leading American or- 
ganizers. 

The head of La Continental expressed his ap- 
preciation at the hospitable reception he and his 
associates have received everywhere in this 
country. He declared the insurance men of 





Juan Mascarenhas, President of La Contin- 
ental Insurance Company, Buenos Aires 


New York and other Eastern cities have been 
the personification of courtesy and that their 
assistance has made a real success of their mis- 
sion to the United States. 

The party from the southern republic arrived 
in New York, April 29 via the Grace Line and 
have occupied a suite of rooms at the Eavoy- 
Plaza since that time. They expect to sail for 
Europe about the first of next month. 

The visitor from Argentina shows a vision 
and an energy which augurs well for the future 
development of insurance in South America. 
He has made a splendid success of the com- 
pany during the fifteen years of its existence 
but is far from satisfied with what has been 
accomplished. His desire is to put the busi- 
ness on the same plane of development achieved 
in the United States and to this end expresses 
the hope that more American capital and 
American talent may participate in the great 
prosperity which he believes inevitable in 
Argentina. The one big drawback, as he sees 
it, is the matter of language. Fully 80 per cent 
of Argentinans on holidays visit European 
countries, he said, because of the ease with 
which they can adapt themselves to the lan- 
guage and customs of France, Spain and Italy. 

About half of the immigration into the 
Argentine comes from Italy. 

La Continental writes life, fire, marine and 
workmen’s compensation insurance and is one 
of the most progressive companies on the South 
American continent. Mr. Mascarenhas states 
that the executives of his company have been 
readers of THe Spectator for years and at- 
tributes much of their success to the fact that 
they have been able to keep abreast of the times 
and apply much modern insurance practice by 
virtue of the ideas brought by the magazine 
each week. 


7 


RESEARCH BUREAU HOLDS 
CONFERENCE 





Sixty Companies Represented at 
Four-Day Course of Instruction 
at Hartford 





AGENCY MANAGERS ARE INSTRUCTED 





Officials of Life Insurance Sales Research 
Bureau Give Lectures on All Phases 
of Management 
Home office agency managers from all parts 
of the United States and Canada, representing 
more than sixty member companies of the Life 
Insurance Sales Research Bureau, gathered at 
the Hotel Bond, Hartford, Conn., last Monday 
morning for the annual spring conference. The 
sessions were scheduled for both morning and 
afternoon for four days, May 13 to 17 inclu- 

sive. 

Officials of the Bureau who were in charge 
of the course of instruction stressed, first, the 
vital necessity of competent management in the 
selection and training of the agency personel. 
Success of the agency and the company, after 
all, comes right down to successful salesman- 
ship, the managers were told, and successful 
salesmanship depends on a number of factors. 
The first fundamental was given as a sound 
education, with a broad intelligent outlook. 
Character and adaptability also were emphasized 
as important requirements and the all essential 
ability to meet people and inspire buying con- 
fidence also were stressed. 

John Marshall Holcombe, manager of the 
Bureau; Henry E. Niles, assistant manager; H. 
G. Kenagy, head of the field service depart- 
ment; S. G. Dickerson, home office service de- 
partment, and L. B. Hendershot, of the field 
service department, were in charge of the pro- 
gram of instruction. 


A description of life insurance work to a 
prospective agent, as the instruction should be 
given by the manager, was a feature of the 
second day’s session. Business management and 
financing agents was another interesting part 
of the program. 


The course of instruction was based on a five- 
year study of agency and management prob- 
lems carried on by the Bureau. The extensive 
membership and complete facilities of the or- 
ganization, made it possible to present a curric- 
ulum of inestimable value to the agency man- 
agers and the course will doubtless be con- 
tinued as a regular annual feature. Almost 
the same plan was carried out in arranging for 
expert instruction for the field men of the 
member companies and thousands have already 
taken the instruction. It was largely the suc- 
cess of the field course which caused the Bu- 
reau to provide the conference just concluded. 
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PRUDENTIAL ITEMS 


Agency Appointments and Notes on 
Recent Production Records 
Opportunities in ordinary are being splendily 
utilized by some of the live wires of Division 
R. Though the year is still young the follow- 
ing named have the honor of having already 
qualified for the Silver Merit Button: Oliver 
G. Perreault, agent, of Flint, Mich.; Harold T. 
Blackford, agent, of Lansing; Charles Batten- 
berg, assistant superintendent, and Leo C. 
Scherbelhut, agent, of South Bend, Ind. 


To Agent W. B. Buttolph, of Ann Arbo-, 
Mich., detached office of the Pontiac district, 
goes the distinction of being the first to qualify 
for a $350,000 Gold Merit Button. This was 
made possible by his placing a group case. 

The following named members of Division 
F field force have recently been promoted to 
assistant superintendents: Luby R. Wolfe, 
John B. Church and J. Ray Smetz, Columbus 
No. 1; John A. Miller, Cleveland No. 4; Cyril 
E. Ulrey, Galion, Ohio, detached of Mansfield, 
Ohio, and Elmer E. Carrico, Grafton, W. Va., 
detached of Fairmont, W. Va. 

Assistant Superintendent T. P. Cassidy, of 
Danbury, Conn., detached office of Bridgeport, 
Conn., district, retained his leadership in In- 
dustrial Net Increase to and including April 29, 
1929, in Division I. He also led the company, 
and finished in third place in ordinary net new 
business. 

Special Assistant Superintendent Michael J. 
Foley, of Troy, N. Y., was successful in clos- 
ing the Fuld & Hatch Knitting Co., of Cohoes, 
N. Y., for group insurance covering the lives oi 
282 employees for $217,000. 

The program of the recent home office con- 
vention called for a meeting of the Canadian 
Division superintendents. During the course of 
this session, two beautiful banners were pre- 
sented as a token of leadership on the basis ci 
joint results obtained from a five-week effort 
held during the latter part of January and the 
first two weeks in February. 


F. A. WALLIS JOINS UNION CENTRAL 
LIFE 

As this issue of THE SPECTATOR goes to press 
it was announced that Frederick A. Wallis had 
been appointed manager of the Union Central 
Life Insurance Company, of Cincinnati, for the 
entire State of Kentucky. Three former agen- 
cies are to be consolidated with offices in Louis- 
ville, Lawrence L. Anderson, Joe O. Russell and 
J. Harry Staples, former general agents, are to 
continue with the new agency. 


LIFE INCREASE CONTINUES 
(Concluded from page 3) 
in group, for in this month the increase 
amounted to 110.6 per cent. 

The new paid-for business written during 
each of the first four months of 1927, 1928 and 
1929 and percentage increases in 1928 and in 
1929 are shown in the table at the top of this 


page. 





NEW PAID-FOR LIFE INSURANCE 














1928 1929 
: Over Over 
ORDINARY INSURANCE 1927 1928 
Month 1927 1928 1929 % %, 
De SN ei en ee $579,026,000 $580,462,600 $659,843,000 2 13.7 
MeMAry \ ¢ j0sn<eaceenees eae 626,568,000 655,406,000 683,542,000 4.6 43 
ENS AR nd eee Pe 749,543,000 781,122,900 830,244,000 4.2 6.3 
TET RR RTE ie 8 0 - 738,141,000 710,435,000 793,786,000 —3.8 11.7 
$2,693,278,000 $2,727,425,000 $2,967,415,000 1. 8.8 

INDUSTRIAL INSURANCE 
FRGURON a Sere ceniees vs cd occe $185,292,000 $236,303,000 $265,998,000 27.5 12.6 
PP EMEU AS Ree cat i cac als civ oaks 207,217,000 221,949,000 230,779,000 ai 4.0 
ESE ESAS dot Ca gh le ON 241,701,000 273,510,000 274,824,000 13.2 e: 
BOE; Ses iuou hice. senteans " 227,279,000 259,962,000 256,279,000 144. —14 
$861,489,000 " $991,765,000 $1,027,880,000 15.1 3.6 

GROUP INSURANCE 

DONE bod ca sts oa os ew a ee oe $94,445,000 $46,841,000 $98,637,000 —50.4 110.6 
MINE W Ais oi.5 ssa an soe oes 46,119,000 91,505,000 58,607,000 98.4 —36.0 
Mt. Sosa Oona Sones 103,057,000 57,986,000 64,813,000 <—43i7 11.8 
RE We ore bnc.s toraciescucaen 46,960,000 62,007,000 72,238,000 32.0 16.5 
$290,581,000  $258,339,000 $294,295,000 —IL1 139 
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Nylic Public Service 


Life Insurance is “public service.” 


It helps individuals to save and insures their life values against loss 
by death or by total and permanent disability. 





to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 
counties and municipalities. 





Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


q In order to earn interest on the policy-holders’ savings, it loans money 


BVA ANN WINAVI ANAT 


As of January 1, 1929, the New 
York Life had about 2 Million 
policy-holders Insured for 
over 6%, Billions. 


Its assets amounted to over 
1% Billion Dollars. 


FANANTANAN'N'NAVAV/ 


NEW YORK LIFE INSURANCE 
COMPANY 
51 Madison Avenue, Madison Square 
NEW YORK, N. Y. 
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Mr. Coolidge Becomes a Director 


Former Chief Executive of Nation Elected 
to Board of New York Life—Considers 


ORMER President Calvin Coolidge was 
F elected a director of the New York Life 

Insurance Company at the regular meet- 
ing of the board last Wednesday. The election 
followed a reception at which Mr. Coolidge 
shook hands with seventy-five associate execu- 
tives of the company and granted an interview 
to a group of insurance 
and newspaper reporters. 
Also he posed with Pres- 
ident Kingsley and other 
company directors for 
the benefit of the news 
and motion picture cam- 
eramen. 

The interview produced 
little pertaining to insur- 
ance work that could be 
added to the statement 
which Mr. Coolidge read 
upon being elected to the 
board—as, indeed, he 
warned the news men 
when he met them in a 
private office provided 
for the meeting. 

He did, however, dis- 
play a versatility of tem- 
perament which was 
something of a _ revela- 
tion to his interviewers. 
His answers to the ques- 
tions were delivered in 
a mood of high good 
humor and his witty parries to pointed queries 
brought forth stniles of appreciation from his 
hearers. For instance, one ambitious young re- 
porter inquired as to the extent of Mr. Coo- 
lidge’s preliminary study of insurance matters. 
“My knowledge consists principally of such as 
has been gained through interviews with enter- 
prising salesmen,” replied Mr. Coolidge. Then 
he went on to say, more seriously, that he ex- 
pected to add materially to his understanding of 
insurance problems now that he is actively as- 
sociated with the company. 

Another news gatherer wanted to know how 
it felt to be again actively engaged in business 
and he learned, simply, that the ex-President 
“Has always been pretty active.” 

“What have you been doing for the past two 
months ?” 

“Writing letters,’ Mr. Coolidge answered, 
with a broad smile and concluding the audience. 

Proof of “versatility of temperament” was 
evinced in the fact that the newly elected di- 
rector had only five minutes earlier displayed a 
very human temper when he became incensed 
at a persistent news reel photographer and per- 
sonally ordered him off the premises for con- 


Calvin Coolidge, 


Duties a Sacred Trust 


tinuing to take pictures after having been or- 
dered to desist. 

President Darwin P. Kingsley has em- 
phatically denied the accuracy of newspaper 
reports to the effect that Mr. Coolidge is slated 
to become chairman of the board of directors in 
the near future. Mr. Coolidge is to be chair- 


associated with insurance business. 


man of the agencies committee and in such ca- 
pacity stated he expected to attend meetings in 
New York about once a month. 

Following Mr. Coolidge’s election to the 
board, President Kingsley reviewed the events 
leading up to his acceptance of the post, re- 


New Director of New York Life Insurance Company and 
President Darwin P. Kingsley, through whose efforts Mr. Coolidge became 








NSURANCE is the mod- 
ern method by which men 
the uncertain certain, 
It is 


make 
and the unequal equal. 
the means by which success is 
almost guaranteed. Every 
insurance policy is a declar- 
ation of independence—a 
charter of economic freedom. 


—Calvin Coolidge. 




















calling the invitation extended to the then 
President last December, and welcomed the new 
member as an associate worker in the following 
words: 

“T welcome you, so recently the executive head 
of this nation, to the administration of a great 
human institution which directly influences the 
future of all the people 
of the United States and 
Canada and, with kindred 
organizations, the future 
of every home in the 
civilized world. I speak 
for Life Companies the 
world over, for all Ex- 
ecutives, for all Direc- 
tors, for all Agents, for 
all Policyholders. All 
are interested and all re- 
joice. To the cash re- 
serves of Life Insurance, 
which in these two coun- 
tries alone are over $17,- 
000,000,000, you have to- 
day added a moral re- 
serve the value of which 
no man can measure.” 

Responding, Mr. Cool- 
idge said: 

“Your Board of Direc- 
tors has chosen me, Mr. 
President, to share in 
the discharge of a most 
sacred trust and to join 
in the administration of a very precious treas- 
ure. While it is a service that reaches beyond 
the confines of the United States, and is world 
wide in its conception it is peculiarly an obliga- 
tion to our own country and thoroughly repre- 
sentative of our own institutions. 

“There is scarcely a town or hamlet in the 
Nation which is not interested in the New York 
Life Insurance Company. Millions of our peo- 
ple have made investments in it for their own 
protection, and on the other hand there are few 
localities and few important enterprises in 
which this company is not itself interested be- 
cause it is helping to furnish capital necessary 
for development. You have established a great 
economic democracy among the enormous body 
of your interdependent policyholders, by which 
they absorb the individual losses of each other 
and have a common share in the general wel- 
fare and prosperity of the Nation. 

“Our insurance companies, rising above all 
other business and financial institutions, stand 
at the very summit of moral responsibility. If 
ever our industries are depressed, if ever the 
credit of our banks becomes strained, the knowl- 
edge that the enormous investments in insurance 
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SERVICE 


At Your Command-- 





HE Missouri State Life has twenty-seven Branch Offices 
located in twenty-seven of the principal cities through- 
out the United States. These Offices extend to fieldmen the 
personal cooperation of trained representatives in each of the 
Company’s multiple lines—Life, Accident and Health, Group 


and Salary Savings. 


Liberal contracts are offered. Well or- 
ganized educational, training and sales 
research departments are at the service of 
our men. Attractively printed and effec- 
tively illustrated sales literature. Prompt, 
efficient underwriting. Quick payment of 
claims. 


The Company’s progressive, pioneering 


spirit makes it a most desirable Company 
for live, forward-looking Agents to repre- 
sent, and its new liberal policy forms offer 
attractive selling plans. 


Men of high character and ability are of- 
fered a real future with the Missouri State 
Life— 


The Progressive Company. 


More than 


$1,200,000,000 


of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President 





Home Office, St. Louis 
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are still sound, that their assets are still intact, 
will be an impregnable security for our eco- 
nomic redemption. Here at least will be a 
refuge to which the distressed and the afflicted 
can repair with the assurance that they will not 
fail to find protection. This makes the ad- 
ministration of such companies of supreme im- 
portance. 

“Insurance has achieved the impossible. It 
has become a great charitable organization 
which stands between the individual, or his de- 
pendents, and the accidents of life and the in- 
evitable event of death. Yet it does not pauper- 
ize. Each policyholder, in accordance with the 
most exact and scientific calculation, makes a 
complete payment, in small periodic install- 
ments, for what he buys, by which he secures a 
competence for his old age, if he lives, and 
support for his beneficiaries, if he dies. It has 
made more perfect the art of living by en- 
nobling while it enriches. 

“Because for over a period of nearly forty 
years I have been connected with the New York 
Life Insurance Company as one of its policy- 
holders and at times in performing some trifling 
services, while I was in the practice of the law, 
I have the greater pleasure now in accepting 
the compliment of assuming the more intimate 
relationship, which your Board has conferred 
upon me, by making me one of your directors. 
I thank you for admitting me to this member- 
ship in an organization whose citadel is eco- 
nomic independence, acquired through the virtue 





International Newsreel Photo 


The Two Famous Vermonters as They Posed for the Small Army of News and Motion Pic- 
ture Cameramen in the Offices of the New York Life Shortly After Mr. Coolidge 
Was Elected to Membership on the Board 


of self-control and the dignity of self-support, 
which furnish the only foundation for a claim 
to the right of self-government.” 

All directors of the company were re-elected 
at the meeting which saw Mr. Coolidge’s elec- 
tion. They are: Darwin P. Kingsley, Lawrence 
F. Abbott, John E. Andrus, Nathaniel F. Ayer, 
Cornelius N. Bliss, Mortimer N. Buckner, 


Thomas A. Buckner, George B. Cortelyou, 
Walter W. Head, Charles D. Hiilles, Alba B. 
Johnson, Percy H. Johnston, Willard V. King, 
Richard I. Manning, John G. Milburn, Frank 
Presby, john J. Pulleyn, Fleming H. Revell, 
Hiram R. Steele, Jesse Isidor Straus, Ridley 
Watts, Dr. Nicholas Murray Butler, Gerrish 
H. Milliken and George M. Reynolds. 








PHILADELPHIA UNDERWRITERS HAVE 
PRESIDENTIAL CANDIDATE 
Offer Name of James Elton Bragg for Head 
of National Association 

PHILADELPHIA, Pennaé., May 14.—James 
Elton Bragg, general agent of the Union Cen- 
tral Life at Philadelphia, is the candidate ot 
the Philadelphia Association of Life Under- 
writers to succeed Paul Clark as president of 
the national association. 

At the May dinner-meeting of the Philadel- 
phia association last week at the Bellevue-Strat- 
ford, announcement was made that the Phila- 
delphia association had submitted his name to 
the nominating committee as its suggested can- 
didate. 

W. O. Robinson, chairman of the Law and 
Comity committee, reviewing the work of his 
committee and what it intended to accomplish, 
revealed that the association had the support 
of the insurance department which had prom- 
ised stiff penalties if evidence of violations were 
obtained. 

The principal speaker at the meeting was Dr. 
Charles J. Rockwell director of the Rockwell 
School of Life Insurance. 


Taking as his subject “business life insurance 
for the living business,” Dr. Rockwell advised 
his audience to try to apply life insurance to 
the actual operation of business. Taking up 
the needs for business insurance, he declared 
that business insurance was the media by which 
the capital of a business could be turned into 


cash. That corporations can quickly get capable 
successors through business insurance. That 
business insurance offers an adjustment of stock 
and also stock to the incoming executive. It 
overcomes the danger of rivals acquiring stock 
and offers the opportunity of reducing the 
amount of stock that will earn dividends. Chas. 
R. Gilman, of Boston, also spoke. 


PROVIDENT JOINS LIFE INSURANCE 
PRESIDENTS ASSOCIATION 


Makes Twenty-Two States Now Repre- 
sented in Membership of Organiza- 
tion 
The Provident Life Insurance Company of 
Bismarck, N. D., was unanimously elected to 
membership in the Association of Life Insurance 
Presidents at the last regular meeting of the 

executive committee. 

The Provident Life Insurance Company was 
incorporated in 1915 and began business in 1916. 
Its president is Colonel Clarence B. Little. Its 
admitted asests as of December 31, 1928, were 
$2,731,421 and its insurance in force on that date 
amounted to $18,854,054. The admission of the 
Provident adds a new State to the Association’s 
list, which now includes 22 States, the District 
of Columbia, and 2 provinces of Canada, and 
brings the membership up to 69. 


—The Union Pacific Assurance Company of Amer- 
ica, Omaha, Neb., legal reserve life insurance com- 
pany has been licensed in Illinois as of April 27. 


II 


SALARY SAVING FOR RAILROAD EM- 
PLOYEES 
Lincoln .National Life Writes Contract 
With Missouri Pacific for Benefit of 
77,000 Men and Women 


One of the largest salary savings system con- 
tracts ever written in the west was signed by 
the Missouri Pacific Railroad with the Lincoln 
National Life Insurance Company, Fort Wayne, 
Ind. This contract covers 77,000 employees of 
the big rail system which consists of 20 sub- 
sidiary companies and which operates in 12 
States. 

The Lincoln National has stressed this form 
of contract for several years and has enjoyed 
a great measure of success, having also writ- 
ten the same contract for the Texas and Pa- 
cific Railroad for the benefit of their 14,000 
employees, in addition to many industrial or- 
ganizations. 

This particular case is noteworthy because it 
illustrates the friendly reception which big busi- 
ness is giving to plans for the protection of 
corporation employees. 

The Lincoln National Life’s experience has 
been that railroads and other large corpora- 
tions are very much interested in the Salary 
Allotment plan and use it successfully. Further, 
they have found that the plan is popular among 
employees. Jonas Touchstone who wrote this 
case, has given careful study for a long period 
of time to the insurance needs of railway and 
corporation employees, and has become expert 
in this field. 
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Notable Gain 
In Assets 











The Bankers Life Company in- . 
creased its Total Admitted As- ) 


Stimulants, Sedatives or Food — sets to more than $118,000,000 } 


from a Health Standpoint in 1928. | 


+] 
HE desire for extreme slenderness is bringing serious consequences. The Company S exact total of 
When stimulants, sedatives or drugs are substituted for the food ° 
needed to build health, the penalty is certain and severe—fre- Admitted Assets on December 


quently broken health and sometimes death. 


31, 1928, was $118,410,417.04, 


Half-truths are often more dangerous than falsehoods. While it is 


pounds of excess weight are a valuable protection against physical 


breakdown. The sacrifice of this needed tissue may result in permanent 
oe BANKERS LIFE COMPANY 


There is no mystery today in what constitutes an intelligent diet. 


true that an excess of fat is frequently dangerous in the later years of 2 . ; 
- it . not true “en young | fe pred thirty —_ of oe which was a gain of $1 4,795,- 

ordinarily expect to have g ealth if they avoid wholesome y- 
building foods and persist in a rigid “‘reducing’ diet. There are 363.23, as compared to the total ; 
certainly more cases of tuberculosis among young “‘underweights” i 
than there are among those of normal weight. of Admitted Assets on Decem- , 
During childhood and the early adult years, Nature demands a bodily 7 
reserve upon which she can draw to fight disease. In youth a few ber 31, 1927. | 


j 
The doctor — would not anaes Caper’ a re von = a once The Onward March C ompany ; 
tive in case of emergency, would forbid their use in place of neede K ( 
oods. GERARD S. NOLLEN, President 
A famous health expert was asked, ‘Do you think stimulants are Des Moines lowa 


harmful to everybody, no matter in what degree the stimulants are 
used?"’ He said, “Not always, but everyone should try to make 
himself so fit, physically, that he will not need or desire artificial 
stimulation. The hunger for stimulants is an indication of weakness 
and evidence of improper diet or other incorrect living habits.” 
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Certain practices trick the appetite and dull the desire for food. When 
the demands for a normal appetite are too frequently denied, the 
appetite may be lost and food be made repugnant. 


AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


Fidelity and Surety Bonds 
Burglary Insurance 
Forgery & Check Alteration Insurance 


If the fathers and mothers of tomorrow will eat properly, exercise 
properly, work properly, sleep, breathe, stand, walk—yes—and think 
properly, they and their children will have better health and longer 
lives. 

* * * * 
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The Metropolitan Life Insurance Company has the privilege of con- 
sulting the world’s most famous specialists on important questions of 
health. While the Metropolitan wishes to point out most emphatically 
the danger of too strenuous dieting at the earlier ages, it also wishes to 
stress, no less emphatically, the danger of overweight at the older ages. 


Our booklet, ‘Overweight,’ tells the best methods to control these 
evils. It also tells what you should weigh considering your age and 
height. Ask for Booklet 5SPo—mailed free. Address Booklet 


; : ees eX Pa Oe io Plate Glass Insurance 
Department, Metropolitan Life Insurance Company, New York, N. Y. Onn. Dalliien” 





nT eS oe te ee es es ee 


7 100 Broadway 
METROPOLITAN LIFE INSURANCE COMPANY New York 
NEW YORK “SEE THE ‘AMERICAN’ FIRST” 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, 
More newInsurance each year 
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Life Insurance in the United States in 1928 


Financial Standing and Business of Life Insurance Companies 


The following tabulation shows the aggregates of life insurance business transacted in the United States for 1928, and the financial condition of the companies as of January 1, 1929 
The figures are compiled from the sworn reports of regular life insurance companies, made to the various insurance departments and are issued in advance of any State Department 


report. 


Name and Location of Company 


Abraham Lincoln, Life, Springfield, Ill. . 
Acacia Mutual, Washington D. C 
Aetna Life, Hartford 
Afro-American Life, Jacksonville, Fla. . 
Agricultural Life, Bay City........... 
All States Life, Montgomery.......... 
Alamo Life, San Ant 
American Bankers, Jacksonville, Ill. 
American Central, Indianapolis........ 
American Home Life, Topeka......... 


American Life & Acc., Louisville....... 
American Life, Diigo oe. os oooh. 
American Life, Detroit. .............. 
American Life, Dallas................ 
American Life & Accident, St. Louis... . 
American National, St. Louis.......... 
American National, Galveston......... 
American Old Line, Omaha........... 
American Provident, Houston......... 
American Reserve, Omaha............ 


American Savings, Kansas City, Mo... . 
American Security, Birmingham....... 
American Southern, Lake Charles a.... 
American Standard, Birmingham...... 
American Thrift Assurance, Omaha... . 
Amicable Life, Waco.............000. 
pa ee ee ee ee 
Associated Life, Los Angeles........... 
Atlanta Tite, Atlanta. ........0.5..2 
Atlantic Life, Richmond, Va.......... 


Bile BA Taio sc ok bos -<5 0.6 05,8 ele 
Baltimore Life, Baltimore............. 
Bankers Life, Des Moines. . as 
Bankers of Nebraska, Lincoln ee fe 
Bankers National, Denver............ 
Bankers National, Jacksonville, Fla... . 
Bankers National, Jersey City......... 
Bankers Reserve Life, Omaha......... 
Bank Savings, Topeka 
Beneficial Life, Salt Lake City......... 
Berkshire Life, Pittsfield.............. 
Boston Mutual, Boston............... 






Brooklyn National, Brooklyn.......... 
Business Men s Insurance, Greensboro. . 

Business Men s Assur., Kansas City Mo 
California State, Sacramento.......... 
OP oe oe a 
Carolina Life, Columbia.............. 
Cedar Rapids Life, Cedar Rapids...... 
Central Life of Illinois, Chicago....... 


Central Life, Des Moines............. 
Central Life, Fort Scott.............. 
Central States, St. Louis 
Century Life, Little Rock.. 

Chicago National, Chicago. . 
Citizens Life, New Orleans 
Citizens National, East St. Louis...... 
Colonial Life, Jersey City...........:. 
Colonial Life, High Point............. 
Colorado Life, Denver................ 





Columbia Life, Cincinnati............. 
Columbian Mutual, Memphis......... 
Columbian National, Boston.......... 
Columbus Mutual, Boston............ 
Commercial Life, Kansas City, Mo..... 
Commonwealth Life, Louisville........ 
Connecticut General, Hartford........ 
Connecticut Mutual, Hartford......... 
Conservative Life, South Bend........ 
Conservative Life, Wheeling........... 


Continental American, Wilmington..... 
Continental Assurance, Chicago........ 
Continental Life, St. Louis............ 
Continental Life, Washington.......... 
Cosmopolitan Life, Topeka............ 
Cosmopolitan Life, Memphis.......... 
Cosmopolitan Thrift, ere 
Country Life, Chicago? Sy klar wis: oi aip 26s 
Crescent Life, Indianapolis............ 
Des Moines Life & Ann. Des Moines... 


Detroit Life, Detroit.......... 
Durham Life, Raleigh..... 
Elkhorn Life & Acc., Norfolk .. 


Empire Life & Accident, Indianapolis... 
Equitable Life of U. S., New York 
Equitable Life, Washington . 
Equitable of Iowa, Des Moines........ 
Equity Life, Pies eo. 2s eaece 
Eureka- Maryland, a. ere 
Farmers Life, Denver. ..........-220- 


Total 
Admitted 
Assets 


2,968,492 
27,943,661 
381,616,333 
561,2 
2,764,086 
326,116 
375,961 
4,899,590 
15,649,609 
1,500,640 


321,015 
2,596,190 
14,304,739 
1, 1613, 585 
220 


2, 589) 360 


292; 123 


872,286 
133,159 


20, 790, 772 


2,280,504 
12,549,615 
118,410,417 
34,264,612 
831, »369 


7,973,556 
44,520,374 
9,768,088 


676,337 


8,978,209 


29,427,470 


19§34,553 


3,720,783 
3,943,927 
38,489,296 
14,306,858 
58,876 
11,033,992 
115,916,952 
172,792,438 
1,944,749 
5,509,374 


11,126,470 
11,757,111 
14,332,411 
1,534,501 
264,680 
259,854 
509,990 
121,000 
2,101,667 
4,861,533 


7,621,581 
1,854,261 
a 


Surplus 
(Assigned 
and Un- 
assigned) 

End of Year 


v 


459,805 


154,167 


630,388 
121,638 
114,629 
384,879 
35,298 

1, 679, 287 


2; 401,648 


607,634 
1,869,775 
11,707,921 
10,228,970 
170,151 
150,770 
422,897 
1,960,096 
476,214 
1,560,625 
3,228,866 
858,609 


398,573 


22; 118, 744 
134,555 
733,221 


14 3, 661 

26,957 
121,000 
139,297 
852,442 


568,361 
582,269 


9,740,290 
166,984 
632,033 
336,972 


Premiums 
Received 
in Year 


671,875 
7,882,317 
73, ‘775, 177 
851,831 

485, 674 


279,566 


578,101 
562,288 
2,468,141 
744,905 
31,107 
484,820 
12,874,825 
0,729 
75,234 
242,052 


4,522,510 


573,693 
2,951,860 
30,998,243 
3,945,123 


1,666, 861 
5,790,209 


160,965 


560,292 
1,107,478 
5,953,700 
3,767,034 

72,433 


3,086,201 
26,531,242 
26, 912, 676 

61 1,866 

1,220,656 


2,245,460 


"413,579 
858,673 


2,256,981 
1,580,194 
204,722 
1,082,586 
222,410,629 
2,022,579 
18,150,339 
170,791 
1,547,113 
365,596 


Total 
Income 
in Year 


830,584 


5448,660 
694,865 
377,998 

$1,165,160 


1,847,976 
5,839,726 


796,641 
3,576,970 
37,399,862 
5,648,624 
12512,724 
19528, 929 


3,388,498 


345,099 
911,251 
155,838,407 
76,433,710 
2,525,769 
1,084,675 
794,734 
2,215,365 


7,496,451 
621,164 
3,393,979 
414,305 
171,112,218 
113,764 
29,246 


20519,465 


765,514 


233,729, '882 
32, 934, 198 
36,863,544 
723,921 
1,507,526 


2,799,603 
245,127,845 
264,014,189 
26] 576,234 

201,004 

* 233,753 

417,973 
2725,000 
663,534 
1,352,805 


2,786,092 
1,684,418 
253,581 
1,138,947 
280,638,237 
2,470,588 
24,092,441 
194,701 
1,819,450 
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Total 
Payments 
to Policy- 

holders 
in Year 


293,776 
2,605,975 
44,091,643 
405,267 
212,320 


175,792 
1,270,463 
16,023,198 
1,781,873 
106,762 
90,707 
22,659 
2,267,733 
280,736 
595,085 
4,691,027 
1,208,206 


22,355 


680,019 


2,552,721 
,628 
863,073 
74,591 
431,030 
— 


4 
1,590,115 
64,644 
3,818 


16, ps 637 
141 
$74'332 


171,018 
358,745 


840,789 


396,5 556 
129,377,671 
6 4,825 
8,997,808 
22,118 
458,317 
480,292 


Total 
Disburse- 
ments 
in Year 


597,180 


253,266 
978,945 
4,192,427 
217,212 


41,120,996 


170,210 


98,513 


1, 379, 390 
3,878 


"88°53 
1, 672,874 
4, 488, 246 


Es 


564,589 
2, 528, 180 


2,489,306 


247,957 


22; ,577,731 
,694 
969,155 


1,644,362 
1,996,751 
2,448,564 
1,324,330 
127,237 
219,970 
190,504 
4,000 
362,170 
854,188 


1,810,561 


666,630 


New Busi- 
ness Paid 
For in Year 
(Including 
—" 


5,178,907 
69,418,690 
1,010,381,397 
78,933,715 
12,467,139 


4,838,944 
22,276,801 
52,741,760 

2,415,628 


20,224,093 


308, 456, 960 
5,594,412 
2,176,242 
4,301,500 


711,635,967 
3,816,9 


25,779,086 


5,920,532 
25,438,687 
140,862,566 
15,958,668 
9,329,853 
8,909,067 
14,624,264 
26,511,549 
11,369,749 
12,457,788 
27,751,674 
22,706,613 


8,163,178 
16,132,528 


8,876,832 


* hry 688 
34,206 

19, '368,926 
33,865,557 
864,656 
954,884 
36,866,665 
980,000 
4,587,987 


3,256,454 
11,631,155 
37,269,142 
21,406,064 

753,865 
42,817,251 
238,442,986 
127,801,517 


11,139,030 


15,151,229 
32,340,013 
19,373,578 
24,722,715 
2,564,750 
22,473,758 
824,790 
1,846,637 
76,888,356 


19,452,781 
25,966,435 
774,910 
7,435,854 
29802,335.651 
20,308,533 
92'973,742 
1,736,500 
19,874,522 
3,130,256 


Whole 
Amount 
in Force 
at End 
of Year 


23,674,084 


15,807,299 
"10,097,461 
36,406,860 
228,057,402 
9,011,746 


16,273,319 
17,514,641 
91,621,769 
58,445,775 
7,400 
17,122,564 
546,645,788 
eae 


8,119,500 
10,697,171 


49, 183, 469 
2, 851, 916 
4,1 16,965 

24,096,946 

157,421,518 


22,447,476 


132,974,660 
15,340,815 
11,548,287 
13,116,409 

123,572,309 


58,476,417 


13,273,798 


100,692, "920 
71, "414, 1532 
162° 402,664 
21,681,009 
60,272,600 


181,094,183 
19,177,571 
96,578,299 


105, 783, "385 
6 367,500 
4,511,162 


22,454,628 
40,920,748 
223,411,901 
113,720,305 
2,511,720 
112,339,105 
1,046,235,710 
818,748,434 
26,894,701 
39,948,182 


85,736,444 
114,350,277 
97,132,553 
263 1,057,881 
5,493,750 
14,570,136 
1,503,075 
13,469,514 
32,316,196 


74,588,145 

29,527,381 

5,445,956 
728,382 

205,033, 486, 934 

55, 325,798 


14, 905,596 


Gain in 
Amount 
in Force 
in Year 


1,446,081 
36,667,868 
350,627,808 
422,339 
101,577 


5,931,012 
1,822'345 
5,166,798 
20,951,558 
100,552 
815,479 
5,705,470 
379 


500 
24,511,162 


1,321,443 


11,726, 454 


2,125, 642 


6,577,584 
2,769,955 
—219, "575 





4, oas'938 
596,518 








Laéfe Insurance 





THE SPECTATOR 








Thursday 








Name and Location of Company 


Farmers and Bankers, Wichita........ 
Farmers and Traders, Syracuse........ 
Farmers Union Mutual, Des Moines... . 
Federal Life, Chicago................. 
Federal Reserve, Kansas City, Kans.... 
Federal Union Life, Cincinnati......... 
Fidelity Life, Birmingham............ 
Fidelity Mutual, Philadelphia......... 
Fidelity Union, Dallas. eee si a re xs bine 


First Texas Prudential, Galveston. .... 
Franklin Life, Springfield, Ill.......... 
Gem City Life, Dayton............... 
George Washington, Charleston....... 
Girard Life, Philadelphia............. 
Gio Tile, CRICARO. 2. occ esac cecece 
Globe Life, Omaha... a 
Grange Life, Lansing 
Great American, Hutchinson.......... 
Great National, Dallas............... 





Great Northern, Milwaukee........... 
Great Republic Life, Los Angeles. ..... 
Great Southern, PEGRGOOM 0. os cccenes 
Great Western, Des Moines........... 
Guaranty Income, Baton Rouge....... 
Guaranty Life, Davenport Sass eivinn oS 
Guaranteed Securities, eee 
Guardian Life of America, New York... 
Gulf Life, Jacksonville, Fla............ 
Gulf States, Dallas............cccece- 


Harvester Life, Dallas................ 
Hawkeye Life, Dallas...............+- 
Home Friendly, Baltimore............ 
Home Guardian Life, Lincoln......... 
Home Life, Little Rock............... 
Home Life of America, Philadelphia... . 
Home Life, New York................ 
Illinois Life, 5 eee 
Imperial Life, Asheville............... 
Independent Life, Nashville........... 


Indianapolis Life, Indianapolis......... 
Inter-Southern Life, Louisville......... 
Interstate Life & Acc., Chattanooga... . 
Industrial Life and Health, Atlanta.... 
Jefferson Standard, Greensboro........ 
John Hancock Mutual, Boston........ 
John Mitchell Mutual, Hazelton...... 
Judea Life, New York................ 
Kansas City Life, Kansas City, Mo.... 
ee eae eee 


Knights Life, Pittsburgh.............. 
Lafayette Life, Lafayette, Ind......... 
Lafayette Life, Lumberton............ 
Lamar Esfe, Jackson. .........ec00e0. 
Lewis & Clark Life, Great Falls 
Liberty Life, Chicago. ...........000- 
Liberty Life, Greensville.............. 
TRUEST Tate, DODGRE. «oo .06cecccenses 
Life and Casualty, Chicago........... 
Life and Casualty, Nashville.......... 





Life Ins. Co. of Va., Richmond........ 
Lincoln Liberty Life, Lincoln.......... 
Lincoln National, Fort Wayne......... 
Lincoln Reserve Life, Birmingham..... 
Manhattan Life, New York........... 


Maryland Life, Baltimore............. 
Massachusetts Mutual, Springfield..... 
Mass. Protective Life, Worcester....... 
Metropolitan Life, New York......... 


Michigan Life, Detroit... .........00. 
Mid-Continent Life, Oklahoma City... . 
Midland Life, Kansas City, Mo 
Midland Mutual, Columbus........... 
Midland National, Watertown........ 
Midwest Life, Lincoln..............6. 
Minnesota Mutual, St. Paul........... 
Mississippi Valley Life, St. Louis...... 
Missouri Insurance, St. Louis......... 
Missouri State Life, PMMA Ss aisles saa 


Modern Lafe, St. Paul. ............006: 
Ministers Mutual Life, Boston......... 
Monarch Life, Springfield, Mass....... 
Montana Life, Helena................ 
Morris Plan New York............... 
Mountain State Life, Denver.......... 
Mutual Benefit, Newark.............. 
Mutual Life of Baltimore, Baltimore... 
Mutual Life, New York... .........; 


National Benefit Life, Washington..... 
National Equity Life, Little Rock...... 
Nat | Fidelity Life, Kansas City, Mo... 
National Guardian Life, Madison...... 
National Life & Accident, Nashville... . 
National Life, Montpelier............. 
National Life, Des Moines #9.......... 
National of U. S. A., Chicago......... 
National Old Line, Little Rock........ 
National Old Line, Wichita........... 


Total 
Admitted 
Assets 


1,116,912 
26,393,704 
1,758,111 
4,912,469 
6,189,632 
2,126,944 
3,718,295 
1,190,036 
160,319 


4,780,806 
4,580,097 
25,585,901 
1,248,653 


072 
1,453,393 


9,215,382 
19,323,627 


9,304, 455 


61,559,680 
1,919,834 
61,213,946 
1,847,120 
19,924,822 
447,896 
5,631,223 
327,107,301 
1,683,903 


2,695,475,966 


612,917 


131, 608, 832 


1,053,440 
639,641 
457,432 

9,373,671 

1,199,977 

1,290,721 

517,076,299 
11,086,973 
$27,317,280 
22,954,146 


6,109,866 
594,386 
3,512,958 
5,565,406 
23,404,792 


57, 514, 133 
91,855 
139,735 





Surplus 
(Assigned 
and Un- 
assigned) 
End of Year 
3 
1,291,856 
466,087 
66,808 
765,259 
419,924 
362,159 
145,339 
8,515,375 


62,298 


111,088 
1,413,436 
283,909 
415,098 
1,540,274 
2,079,416 
1,042,727 
238,597 
148,693 


440,630 
693,146 
2,766,153 
375,000 
217,729 
347,720 
148,933 
7,709,151 
559,735 
101,400 


918,647 


366, 826 


633,219 
1,988,607 
,848 
437,388 


666,680 


256,264 


985,070 
24,729,344 
196 


238,002,390 


585,196 
311,978 
180,915 
1,837,593 
;306 
535,792 
2,266,513 
181,000 
429,962 
8,961,721 


202,715 
57,933 
342,133 
1,302,626 
1,000,657 
322,836 
4744,004,244 
1,338,529 
110,060,787 
1,791,671 


390,439 
181,576 
322,437 
a 730, 402 


126, 073 





427 
13,888,342 
96,673 
407,369 


659,872 
5,736, 608 
657 "381 
761,993 
1,030,472 


862,573 
992,719 


13, 437, 782 
1,295,920 


, 


153,792 


783,791 


1,167,888 
818,619 


62,712, "282 
95 
594,37 4,042 


36,348 


395,608 
1,255,917 
23,743,403 


392,147 
102,695 
170,305 
1,7 798, 630 
26, 734 
418°635 


159, 169, 455 


1,269, 685 
7,909,223 
19,636,234 
1,770,040 
7,691,207 
158,912 
65,515 


14 


Total 
Income 
in Year 


18, 624, 724 
101,796 
511,604 


722,464 
7,222,655 
741,305 
1,068,823 
1,353,748 
162,315 
852,856 
405,765 
33] 37,962 


Taya 3a 5 
6,334,974 
297,679 
169,555 
1,442'938 
"232 
17,961,522 
1,432,127 
049 


226,558 
37391,604 


811,406 


3,153,327 
388,602,878 
1,410,491 
3,636,736 
13,165,143 
129,841,856 
30 


40498, 518 
772, on 


314,817 
4,755, 982 


15,275,252 
706,960 
729,271,855 


«4; ‘976, 508 
1,313,261 
4870, 542, 121 


452,551 
135,451 
186,138 
2,345,398 
780,103 
46559,388 
106,876,194 
485,737,772 
204,372,274 
6,391,806 


3,872,973 
288,350 
1,307,351 
1,593,917 
8,865,930 
27,078,678 
2,070,917 
10,500,606 
160,516 
5176, 114 


Total 
Payments 
to Policy- 

holders 
in Year 


$ 
529,050 


155,187 


187,025 
2,805,286 
254,282 
561,706 
525,578 
19,100 
276,897 
103,521 


388,183 

403,177 

2,113, 196 
34 


385, 164 


452,344 
33,032,690 
70,282 
276,404,729 


13 ,536,207 


95,920 
76,833 
1,082 


59,309,148 
1,155,793 
111,018,820 
2,066,340 


1,486,195 
68,352 
294,866 
440,075 
2, 118,587 





Total 
Disburse- 
ments 
in Year 
$ 
1,071,632 
454,996 


469,552 


583,516 
4, po 317 
39 





4 
883, 301 
946,260 

89,911 
515,585 
238,929 
110,475 


824,259 
905,315 
5,957,971 
195,593 
104,195 
1,019,404 
159,701 
10,850,965 
1,194,884 


270,619. 


187,134 


707,879 


822,599 
689,313 
51,315 
1,207,706 
98,34 
353,236 
688,410 
498,806 
182,195 
3,895,548 


12,953,459 
473,309 
3,130,627 
98,098 
677,118 
49,523,143 
217,760 
434,989,862 


278,342 


141 :789, 466 
3, 523, 434 


3,568,049 
183,660 
772,869 
$35,479 

5,932,945 

17,342,360 
1,482,093 
8,807,336 

06,566 
96,284 


New Busi- 

ness Paid 

For in Year 

(Including 

Revivals) 

$ 

10,312,705 
6,910.716 
2,570,500 
60,844,757 
753,109,946 
9,969,239 
267,500 
59,590,235 
3,034,800 
9,308,195 


16,451,015 
43,725,123 
16,434,591 
3,997,803 
6,977,384 
4,326,196 
4,859,700 
2,536,760 
2,226,441 


8,255,276 
7,890,370 
50,769,734 
4,951,250 
2,218,000 
12°995,595 
4,085,309 
75,781,421 
30,669,346 
8,996,400 


4,054,000 
1,212,111 
8,496,180 
1,681,000 
12;121/011 
18,820,545 
55,316,995 
23,277,643 
9,846,335 
18,358,891 


19,750,559 
767,432,203 
32,809,238 
35,608,830 
74,708,320 
ae eg 


11,454,119 


17,148,470 
6,190,281 
84,950 

14, 270, 736 
1,249, ;508 
5, 995, 673 
26,665,678 
2,208,277 


4,898,500 
113,480,466 


85,230,995 
4,897,351 
7241,154,682 
4.915,787 
15,332,510 
866,509 
2,344,022 
310,992,890 


7,036, 
413,259, 181,384 


2,461,089 
12,867,692 
10,291,299 
15,429,982 

4,406,990 

3,139,383 
38,945,223 
11,144,752 

8,788,112 

660,533,355 


2,810,211 
349,178 
4,036,900 
12,984,696 
33,513,525 
4,675,131 
232,845,467 
88 537,820 
516,277,433 
29,409,030 


49,335,021 
2,124,671 
11,964,564 
7,338,513 
140,701,606 
75,187,527 
7,671,500 
33,234,495 
3,009,500 
2,246,698 





Whole 
Amount 
in Force 
at End 
of Year 
3 
48,338,654 
30,495,846 
10,367,610 
135,650,374 
72,086,706 
31,290,785 
267,5 
391, 849, 921 
3, 034, 800 
16,077,322 


25,991,002 
212,229,175 
32,241,160 
26,128,139 
38,081,803 
5,225,346 
24'167,981 
9,123,573 
2,060,762 


33,815,256 
36,004,232 
189,893,952 
11,659,253 
4,874,000 
46,020,046 
6,357 "658 


40,453,130 
10,004,800 


177,170,718 
14,526,759 
5,524,581 


83,532,888 
156,344,161 
40,952,342 
25,074,388 
349,165,741 
3,030,065,855 
4,07 


10,660,231 
391,474,746 
26,844,798 


39,730,766 


146, 994, 416 


349,113,837 


16,371, 956, 002 


2,450,589 
39,439,903 
38,726,121 

100,404,001 
27,905,374 
24'463,891 

162,022,319 
12'830,267 

8,861,776 

1,195,675,940 


10,760,037 
2,717,610 
6,249,500 
52,110,402 
32) a 475 





4 oasis 008 


287,500,877 
5,346,500 
2,065,198 





Gain in 
Amount 
in Force 
in Year 
$ 
1.464,801 
3,783,168 
1,818,860 
35,135,688 
43,680,820 
3,383,782 
31267,500 
25,563,899 
323,034,800 
—2,457,637 


2,109,627 
10,874,358 
8,815, 164 
155,140 
2,329,150 
3,625,346 
1,303,358 
111,695 
342,060,762 


2,278,340 
809,113 
16,184,613 
3,375,515 
—156,000 
4,013,111 
3,081,313 
43,070,743 
11,180,788 
36] 008,400 


3,187,600 
468, 393 


26, 444,123 
1,076,876 
1,455,767 
1,051,152 


10,390,069 
33,521,498 
4,463,717 
hy ‘910, 905 


4,797,447 
21,871,780 
4,499,712 


4,420,746 


8,687, 792 


15,932,969 
2,044,174 
144587,713 


1, 568, 170,212 


432,450, 589 


438,306,327 


1,537,408 
168,515 
3,209,000 
3,084,178 
3,809,015 
1,126,647 
117,207,814 
6,651,738 
262,975,509 
12,530,627 


1,655,915 
939,398 


32, 1866, '999 
—507, "390,530 
—3, 707,349 
1,279, 500 
= '065, 198 





N 


Natio 
Natio 
Natio 
New | 
New’ 
New 
Nortt 
Nort! 
Nortl 
Nortl 


Nort 
Nort! 
Nortt 
Nortk 
Nortl 
Nortt 
Nortt 
Nortt 
Occid 
Occid 


Soutt 
Sout! 
Soutt 


Sprin 
Stan 
State 
State 
State 
State 
Sun | 
Supri 
Suret 
Teac 


Texa: 
Tolec 
Trav 
Trav 
Unio: 
Unio: 
Unio 
Unio 
Unio 
Unio 
Unio 
Unio 
Unio: 
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Surplus Total New Busi- Whole 
(Assigned Payments Total ness Paid Amount Gain in 
Total and Un- Premiums Total to Policy- Disburse- For in Year in Force Amount 
2 Admitted assigned) Received Income holders ments (Including at End in Force 
Name and Location of Company — End . Year in Year in Year in Year in Year Revivals) of = in Year 
National Reserve Life, Topeka awhile. <9 6 2,600,536 902,374 525,606 709,184 186,862 426,631 2,688,065 15,371,156 169,442 
National Savings Life, Wichita........ 995,962 254,540 435,275 552,354 124,525 333,071 5,686,548 15,493, 109 —1,087,452 
National Security Life, Wichita........ 349,406 300, 541 118,667 53224,217 7,343 156,699 4,855,461 5,392, 196 4,434,947 
New England Mutual, Boston........ 219,028,990 26,708, 201 35,134,292 47,527,642 22,770,100 29,969, 163 143, 573, 589 1,113, 310, 563 90,547,161 
New World Life, 2 eee 8,625,318 1,864,021 1,502,890 2,024,214 "592,389 1,294,357 10, 323, 640 46,796,249 2,912,536 
New York Life, New York...........; 1,535,080, 348 187/109,440 257,612,951 342,042,492 156,465.857 211,588,447 ets 028, 058  6,781,316,618 495,457,894 
North American Life, Chicago......... 12,605,290 1,627,234 1,981,816 2,693,428 915,280 1,897,094 1,500,409 6,264,6 1,471,614 
North Amer, Life & Cas., Minneapolis. . "368,632 159,250 43, 158 54107,549 6,608 2,238 "253, 533 1,477,314 123,245 
North American Reassur., New York... 9,112,962 2,177,904 2,909,296 3,518,714 916,362 1,537,235 52,527,000 159,457,000 33,306,500 
North Carolina Mutual, Durham...... 3,319,583 22,309 1; 379, 902 2,046,165 866,640 1,742,349 11,859,048 35,899,019 —l, 064, 077 
Northeastern Life, Newark............ 156,659 110,969 58,415 62,768 400 56,745 1,015,000 1,709,302 230,805 
Northern Life, Seattle. .............-. 8,851,333 763,854 2,658,952 3,204,095 i 000; 224 2,141,374 20,711,129 77,967,667 8,338,227 
Northern States, Hammond........... 5,412,143 477,572 974,336 72,000,750 367,781 787,125 —-r 14,003,377 42,583,228 7,128,419 
Northwestern Life & Accident, Seattle. . 241,069 175,192 29,936 112,547 5,968 112,724 ,000 1,089,854 359,801 
Northwestern Life, Omaha............ 1,031,030 274,015 280, 10Y 330,960 52,011 217,422 3,368,785 10,106,871 1,773,565 
Northwestern Mutual, Milwaukee..... 839,226,915 98,682,111 118,702,768 170,746,006 91,447,034 115,970,793 364,761,707 3,700,580,850 201,552,725 
Northwestern National, Memphis...... 33,207,578 4,210,190 7,903,128 9,940,911 3,628,129 6,171,163 764,119,449 288,168,909 30,343,179 
Northwestern Union, Ottawa.......... 250, "329 181,678 42/201 55101,662 8,168 63,350 1,050,763 2°190,460 559,212 
Occidental Life, MOS BUZCER. «5.6552 550 19,091,587 1,878,649 4,076,298 77,582,885 2,128,154 4,137,313 748,871,486 137,694,833 31,518,139 
Occidental Life, Raleigh. ............. 3,574,119 331,538 850, 036 1,045,149 421.670 816,377 7,283,049 27,842,265 606,356 
Ohio National Life, Cincinnati......... 9,913,369 926,262 2,218,832 2;765,422 784,369 1,604,774 15,543,442 73,105,666 3,014,905 
Ohio State Life, Columbus............ 10,816,044 1,369,212 2,289,022 2,921,803 681,453 1,550, 984 15,002,113 75,138,351 5,595,787 
Oklahoma Life, Oklahoma City........ 176,863 1,847 99,895 163,934 12,512 "154,558 2,494,825 3,666,684 1,190,997 
Old Line Insurance, Lincoln.......... 3,358,416 454,172 848,815 1,016,978 195,392 511,271 6,778,668 26,537,042 1,197,918 
Old Line Life, Milwaukee............. 13, 151,442 1,637,096 2,662,025 3,379,643 734,309 1,704,54 16, 855, 661 89,383,434 6,106,895 
Omaha Lite, Omen .cio56 cc i cweesens 2;236,313 223,669 514,052 638,148 164,168 406,281 0 17,173,096 —1,130,6 
Oregon Life, Portland, Ore............ 8,706,193 1,130,719 1,690,176 2,244,993 823,021 1,284,032 7,362,897 50,748,129 3,017,861 
Our Home Life, Washington........... 916,491 132,32 22 234,362 341,102 76,12€ 237,986 4,140,458 9,070,599 2,025,346 
Pacific Mutual Life, Los Angeles....... 145, 983, 166 15,341,779 25,353,099 33,605,129 14,406,425 21,744,168 88,133,916 701, 043, 410 33,963,504 
Pan-American Life, New Orleans....... 22,520,145 2,087,523 5,148,154 6,455,244 2,234,211 4,372,551 37,947,459 174,182,033 9, 989, 979 
Peninsular Life, Jacksonville, Fla.5¢.... 883,615 315,263 1,172,804 1,265,604 383,094 1,154,605 23,404,663 21,841,931 87 
Penn Mutual Life, Philadelphia........ 400,396,423 5845, 261,892 63,875,342 88,589,142 42,636,951 56,559,340 257,264,845 1 833, 911, 610 143,326,899 
Peoples Life, rer 2,354,596 155,124 3,374,418 3,526,411 1,247,530 3,274,712 58,355,672 60,071,746 7,303,554 
Peoples Life, EEN la 5, «6:5; 0'9, «0's 0 1,960,459 408,013 381,980 1,455, 351 139,348 482,248 ,398,614 16,666,280 2,296,497 
Peoples Life, Frankfort............... 6,249,464 842,739 1,262,691 1,620,055 581,276 1,060,501 , 984,308 47,845,512 2,537,243 
Peoria Life, PROrm .. - «.-- 02 000-s-0+ 17,203,668 920,938 4,839,624 6,008,410 2,045,481 3,935,576 35,698,801 163,079,210 14, 749, "455 
Philadelphia Life, Philadelphia........ 12,521,018 1,126,733 2,194,761 2,913,793 1,784,996 2,565,146 11,328,316 80,310,108 1,139,012 
Phoenix Mutual Life, Hartford........ 126,728,633 11,291,665 22,407,532 29,840,163 13,039,707 17,566,224 944, 544,790,819 37,662,532 
Pilot Lite, Greene. on acs oe e665 s ,836,407 1,795,285 2,831,116 3,487,500 1,248,372 2,472, 29,922,972 96,247,953 8,061,166 
Pilot Life Reinsurance, New York..... ,035,009 cS a ees EGS 8 § aacucucn Ct ee ee ee ee eee 
Pioneer Life, Greenville............... 306,295 110,680 199,884 60239,365 66,301 213,458 79,400,447 14,127,483 6,620,072 
Pioneer National, Topeka............. 188,816 183,477 44,156 Pf ere 56,237 1,051,500 1,008,500 $11,008,500 
Pioneer Reserve, Little Rock.......... 69, 61,262 33,601 36,87 2,400 33,425 1,110,500 1,428,700 7,200 
Policyholders National Life, Sioux Falls. 303,477 50,64 190,112 217,901 44,217 46,282 1,907,500 6,034,291 533,000 
Postal Late, INOW SOE 6s 66 6.s.5.6.050 506.000 22,075,000 807,881 7,873,961 9,099,059 1,257,931 1,748,753 9,984,152 56,248, 107 6,442,235 
Pramie Lele, CONGR, «oo ccc cessesue 1,093,121 163,689 234,75! 295,062 78, 222,6 2,656,197 8,730,979 373,900 
Presbyterian Ministers Fund, Phila. 18,396,706 2,019,724 2,636,125 3,491,498 2,163,778 2,454,933 6,710,379 55,357,224 3,452,788 
Protective Life, Birmingham.......... 6,985,578 1,586,169 1,340,912 1,787,485 704,683 1,238,51 14,777,168 59,333,549 1,777,236 
Provident Life, Bismarck............. 2,731,421 570,920 588,693 746,937 166,002 393,217 3,218,670 18,854,054 1,508,2 
Provident Life & Acc., Chattanooga... . 4,591,919 1,403,199 7 718, 611 997,435 079 1, 014, 385 971, 35,087, 237 4, 221,331 
Provident Mutual Life, Philadelphia. . . 219,661,375 6224,190,795 32,226,457 43,846,358 22,059,619 28,820,069 133,244,267 923,345,010 64,916,715 
Prudential Insurance, Newark......... 2,029,018,416 143,403,283 459,187,199 566,590,483 224,409,947 342,289,035 3,000,644,974 12,981,583,248 1,321,063,177 
Puritan Life, Providence.............. 1,712,84 3 222,348 323,354 164,700 279,460 1,474,736 8,702,772 501,428 
Pyramid Life, Little Rock............. 260,491 68,312 209,704 64239, 330 35,614 128,933 3,995,930 ,002,500 752,000 
Register Life, Davenport............. 5,328,950 53,009 964,660 1,260,792 482,284 945,361 § 35,144,815 985,540 
Reinsurance Life of Amer., Des Moines. 1,801,107 1,218,228 567,538 638,185 331,683 491,701 22,818,216 62,650,922 801,000 
Reliance Life, Pittsburgh............. 54,955,277 5,239,843 12,856,683 15,695,508 5,479,401 9,279,869 66,486,152 407, 762, 169 27,179,376 
Reserve Loan Life, Indianapolis........ 10,727,386 818,650 2,184,909 2,790,135 1,036,236 2,070,970 17,223,654 80,144,75 —2,392,135 
Rockford Life, Rockford.............. 2,301,498 291,081 596,583 ,363 287,458 558,350 725,222 24,091,149 1,050,938 
Royal Union Life, Des Moines........ 27,261,507 1,267,509 4,512, "929 6,071,653 2,470, "689 4,114,656 006,44 141, "492, 727 314,230 
St. Joseph Life, St. Joseph............ 2,738,348 688,493 444,021 565,164 250,787 405,031 1,688,789 12,842,393 403,823 
St. Louis Mutual, St. Louis........... 2,928,198 373,054 370,297 532,797 212,225 362,734 1,571,867 12,074,022 892,376 
San Jacinto Life, Beaumont........... 2,325,239 410,591 495,126 707 25,740 147,747 447,395 3,315,412 19,806,155 689,952 
Scranton Life, Scranton.............. 9,323,297 819,374 1,385,872 1,987,173 1,104,449 1,664,968 7,395,354 42,245,380 1, 
Seaboard Life, Houston............... 453,399 284,083 177,551 206,620 10,736 143,377 4,308,018 9,143,595 2,813,936 
Security Life & Trust, Winston-Salem. . 2,473,328 562,505 899,070 1,014,567 326,200 651,200 5,846,140 28,025,516 7,382 
Security Life of America, Chicago. . 8,890,826 868,389 1,724,144 2,215,557 797,765 1,538,347 16,639,193 61,297,373 003,036 
Security Mutual, Lincon, Neb........ 4,032,614 546,052 02,092 945,991 352,537 623,257 5,158,045 24,992,548 1,810,516 
Security Mutual, Binghamton Be maslnc ues 7,939,040 965,651 3,650, 126 4,606,96 1,856, 871 3,193,413 21,409,878 109,522, "312 3,970,451 
Sentinel Life, Kansas CO ae 778, 294,991 185,155 281, 952 4 227,119 6,201,012 10,007,395 3,826,200 
Service Like Liecolte. . ...0c0ccceccsses 1,009,146 242,376 689,223 745,901 150,618 534,260 4,903,134 15,505,556 2,434,894 
Shenandoah Life, Roanoke............ 4,815,865 950,139 1,531,963 1,810,919 =! 1,319,681 18,442,417 72,274,000 5,729,165 
Southeastern Life, Greenville.......... 3,652,536 299,668 877,967 1,101,176 404,072 85,082 13,274,470 40,124,274 5,461,088 
Southern Aid Society, Richmond...... 987,022 481,188 776,764 "835, 164 409,388 887,415 2,604,184 7,958,300 19,537 
Southern Insurance, Nashville......... 1,366,117 385,310 683,158 750,973 309,296 1,411,863 18,700,281 12,169,867 —4,085,648 
Southern Life & Health, Birmingham.. 810,462 323,272 711,410,358 1,462,186 11529,457 1,328,966 20,959,892 19,446,367 509, 
Southern States, i 8,168,694 413,150 1,757,926 2,223,557 1,093,090 1,858,257 15,321,114 65,365, 756 1,929,795 
Southern Union, POS WOPth. 5566555 6,555,503 457,129 1,498,940 1,870,661 "549, 136 1,383,752 17,295,484 56,187,949 8,685,572 
Southland Life, Dallas................ 15,353,772 1,184,525 3,178,374 4,075,117 ip 293, 365 2,620,626 30,564,577 131,162,032 10, 715,822 
Southwestern Life, ii) ES aa 29,283,891 4,106,643 6,218,115 8, 036, 711 2/591, 393 4,820,323 71,357,383 246,958,606 28,671, "201 
Springfield Life, Springfield, Ill........ 8,024,148 388,740 2,390,777 2,796,588 1,432,294 2,042,241 8,881,431 69,622,385 44,878 
Standard Life, Pittsburgh............. 5,549,684 490,109 800,758 1,147,615 393,157 727,897 3,909,724 27,141,058 1,082,627 
State Life, Cicada’. ....5.5-.ccccees 165,810 105,002 46,379 7364,099 943 40,905 668,575 1,414,031 337,825 
State Life, Indianapolis............... 45,384,666 2,821,245 8,128,510 10,473, 531 4,676,175 7,015,497 40,479,714 264,341,921 16,455,170 
State Mutual, ene 127,435,127 14, 383, 001 18,034,388 26, 207, 176 12,967,236 17,106,543 71,199,395 589,902,372 39,723,069 
State Reserve, Na) ee 42, 144, "007 155,488 172,982 0,378 113,113 2,391,183 7,026,629 1,326,526 
Sun Life of America, Baltimore........ 8,043,413 1,726, "412 2,250,500 2,680,052 338,053 1,564,035 22,167, "428 90,059,419 7,624,150 
Supreme Life & Casualty, Columbus, O. 469,679 112,261 301,173 380,682 70,864 269,795 7,191,153 9,947,757 1,169,969 
Surety Life, Kansas City, Mo’4........ 188,269 112,790 46,851 7557,813 7,078 62,929 816,980 2,253,296 197,632 
Teachers Ins. and Annuity, New York.. 15,099,955 2,585,993 3,128,008 3,856,391 281, '974 612,654 4, 880, 974 28,036,216 4,132,441 
Roxas Vile Wace. .;...sscoc cect ses 5,398,284 624,479 964,471 1,254,478 557,937 933,965 5,327,337 31,411,175 1,043,377 
Toledo Travelers, Toledo............. 923,444 325,894 169,377 76289,071 58,397 142,781 1,878,127 6,244,362 1,007,608 
Travelers Equitable, Minneapolis. ..... 705,906 136,538 167,352 197,567 33,614 101,827 2,041,605 6 ‘176, 531 1,066,000 
ravelers Insurance, Hartford......... 553,857,160 54,651,097 99,973,126 124,124,273 48,049,432 76,258,151 979,351,635 4,494’ 108,341 295, 139,661 
Union Central, Cincinnati............ 288,615,577 29,230, 104 47,353,128 66,855,732 31,966,890 44'226,653 205,639,914 1,531,650,021 103,136,730 
Union Cooperative, Washington....... 428,407 261,532 585,719 608,213 397,993 515,191 29,244,998 52,279,729 26,175,992 
Union Labor, ‘Washington............. 778,905 681,455 598,062 631,337 341,631 484,203 27,763,832 36,219,900 24,088,100 
Union Life, Rogers, Ark.............. 369,449 133, 167 144,630 163,122 32,906 124,013 2,076,250 5,934,513 —74,301 
Union Mutual, Des Moines........... 90,968 9,715 105,852 107,511 5,687 76,885 4,414,201 6,030,57 3,641,626 
Union Mutual, Portland, Me.......... 21,648,512 1 602, 615 2,607,057 3,697,553 2,182,973 2,991,066 10,771,066 si 189, 428 3,771,769 
Union National, St. Petersburg........ 354,743 319,831 41,807 64,416 6,222 60,315 1,137,000 1,629,112 252,557 
Union National, Kansas City, Mo..... 142,106 128,117 36,471 44,785 cc ccese 61,960 1,331,000 1,554,000 1,161,500 
Union Pacific, SSE igs cee ee 174, "410 141,152 82,620 91,857 1,000 81, 461 2,039,175 4, 142,414 1,848,651 
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for Growth 


The growth of your busi- 
ness is limited only by the 
number of prospects your 
policy forms will cover. 


We have a policy coverage 
for every prospect regard- 
less of age or requirements. 


These tools, with our quick 
co-operation and the fact 
we make our investments 
in the territory we serve, 
will break down that over- 
worked alibi—sales resist- 
ance. Get in touch with us. 











The FARMERS & BANKE 


Life Insurance Companty 


H. K. Lindsley J.H. Stewart 


E E 3 
PRESIDENT Frank B. Jacobshagen ¥!“* PRESIDENT 
SECRETARY 
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HOW TO WEIGH AN ELEPHANT— 


, ae has it that a certain great ruler in Hindustan 
was stricken with a sickness supposed to be fatal. 
But by some miraculous turn of fortune, the ruler was 
spared his life, and in his gratitude, he decided to give a 
large sum to the poor of his kingdom. He possessed a 
magnificent elephant whose size was the marvel of all 
who saw it, and he issued orders that a sum of silver, equal 
in weight to that of the elephant, should be distributed. 


But how was the elephant to be weighed? The most 
skilled carpenters were unable to construct a balance strong 
enough to support the weight of the elephant. The wisest 
men in the kingdom were called into conference, but they 
were unable to solve the puzzling question. Just when it 
began to appear that the problem was unsolvable, an old 
sailor was ushered before the ruler with the information 
that he could weigh the -lephant. 


With the promise of a large reward, the sailor set to 
work. He secured a large and sturdy barge and had a plat- 
form built upon it. After much persuasion, the elephant 
was induced to walk out upon the barge. This caused the 
barge to sink fer down into the water, and the sailor 
marked the level all the way around. The elephant was 
then led off, and silver was heaped upon the barge until it 
sank to the same level. When this occurred, the sailor 
of course had the elephant’s weight in silver. 


We of the Life Insurance Business also have an elephant 
to weigh. This famous elephant is much talked about, its 
weight is conceded to be enormous, but little is actually 
known about it. The name of this elephant is “Public 
Opinion.” 


Public Opinion quite often turns out to be a “white 
elephant.” But for those who can properly weigh it, Pub- 
lic Opinion is frequently worth its weight in gold. Ona 
basis of satisfied customers and repeat orders, public opin- 
ion weighs in noticeably heavier each year on the Union 
Central scales. 





Customers Who Come Back Because of Greater 
Satisfaction Every Year 


Per cent of annual new business written in the Union Cen- 
tral on old policyholders 


SMI ENe rence erica mr nee tT We ns rT 44% 
PRE is so. a' x Done Scstsinin'p aiaiere ols 6 biateiers, © aie 4 Sie cen erate eiiere 43% 
MMs KX acaieiw x: = 416) S RIS jO-S 5; Riv iso Wee © ona olela aces amie 42% 
RII 36 014) .n16' sre Wisi GSO isiel a + \6.9:8' os © sce'e, sie b-orp ant aoe 39% 
Re er en Ee EE ee Oe eee 38% 


Revivals and additions are not included in the above figures 











THE UNION CENTRAL LIFE INSURANCE COMPANY 


FOUNDED 1867 


CINCINNATI, OHIO 


JESSE R. CLARK, JR., Pres. 
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908, 150,386 b11,235,670,314 
a9,423,077,247 246,795,277, 864 


May 16, 1929 THE SPECTATOR Life Insurance 
Surplus Total New Busi- Whole 

(Assigned Payments Total ness Paid Amount Gain in 

Total and Un- Premiums Total to Policy- Dispurse- For in Year in Force Amount 

Admitted assigned) Received Income holders ments (Including at End in Force 

Name and Location of Company Assets End “ Year in Year in a in Year in + pa Revivals) of Year in Year 
Union Standard, Dallas..............- 377,927 330,844 43,022 77101,364 4,194 92,469 864,300 2,257,300 —93,200 
United Benefit, Omalia, Neb.......... 437,510 228,815 406,321 420,771 42,122 373,554 17,949,187 19,535,937 11,955,248 
United Fidelity, Dallas............... 1,869,772 280,046 793,959 896,916 211,179 645,36: 9,903,076 27,579,921 3,133,364 
United Life and Accident, Concord..... 6,307,724 940,021 1,855,030 2,152,766 706,314 1,390,345 11,738,468 54,972,420 3,213,274 
United Life, Salina, Kan.............. 173,430 131,981 69,010 75,812 ,700 80,678 3,523,419 4,556,919 3,162,419 
United States, New York City......... 6,731,815 609,086 730,673 1,066,581 815,018 1,072,815 5,294,841 33,389,248 897,299 
Victory Life, Chicago, Ill.............. 570,462 242,087 355,347 78392,927 61,113 299,623 7,862,037 12,101,761 3,574,094 
Victory Dale, PO BGk te <a:5:000:55 oeesia sie 1,367,559 307,841 510,725 572,186 132,541 261,665 2,247,000 14,854,000 758,476 
Virginia Life & Casualty, Richmond.... 416,753 295,338 268,893 289,27 77,492 281,34 4,318,559 4,554,970 656,941 
Volunteer State, Chattanooga.......... 14,424,812 2,399,869 2,393,902 3,336,064 1,086,883 2,198,587 16,958,534 96,955,276 2,841,682 
Washington Fidelity Nat 1, Chicago.... 1,474,497 809,511 558,161 612,727 134,090 86,430 18,364,485 18,745,968 3,430,449 
West Coast, San Francisco............ 16,961,538 2,165,430 4,037,515 5,057,666 1,786,771 3,331,987 331,634 114,811,435 11,191,465 
Western and Southern, Cincinnati..... 90,701,074 9,983,206 24,946,474 29,558,170 7,912,269 17,822,905 217,547,035 702,814,904 . 31,508,843 

Western Reserve, San Angelo 79........ 154,7 130,586 68,813 8088, 523 3,625 102,449 2,597,800 2,815,300 § 
Western States, San Francisco......... 20,134,147 2,581,602 4,407,155 5,680,596 1,833,310 3,366,052 26,274,992 134,010,149 8,766,324 
Western States, Clayton, Mo.......... 205,430 174,873 38,972 45,975 8, 54,082 1,261,125 2,246,170 09,995 
Wisconsin Life, Madison.............. 2,597,897 262,342 626,638 776,693 206,144 412,060 3,597,855 20,577,905 2,268,541 
Wisconsin National, Oshkosh.......... 5,749,261 909,302 1,073,333 1,335,704 473,526 869,410 7,389,143 39,167,095 2,876,673 
Yellowstone Mutual, Caspar, Wyo..... 41,294 11,726 83,089 85,183 12,087 66,867 2,819,450 3,761,450 2,520,450 
Dec. 31, 1928, (311 companies)........ 15,947,095,594  1,659,806,263 3,139,581,210 4,085,615,745 1,679,903,059 2,555,069,808 215,227,705,642 a77,382,895,735 a6,376,874,053 
64,264,908,794 b16,505,385,990 01,424,647,800 
Puctenie te UOCE ic nc c0a desc ais esutas 1,565,664,827 157,478,379 279,488,871 414,329,771 181,777,555 260,819,088 ae eiieeune  eeaamee 
Dec. 31, 1927 (309 companies)......... 14,381,430,767 1,502,327,884  2,860,092,339 3,671,285,974 1,498,125,504 2,294,250,720 213,660,001,885 271,006,021,682 a6,212,627,470 
64,165,216,744 615,080,738,190 6916,201,478 
Dec. 31, 1926 (297 companies)......... 12,924,656,748 1,345,849,388 2,612,209,090 3,318,698,584 1,375,495,493 2,112,642,328 a13,285,218,623a64,793,394,212 a6,550,151,606 
. 64,028, 226,167 b14,164,536,712 61,378,151,479 
Dec. 31, 1925 (281 companies)......... 11,648,759,810 1,228,661,115 2,371,921,237 3,007,327,234 1,240,818,354 1,937,382,052 a12,309,053,011 a58,243,242,606 a6,721,981,389 
63,765,797,083 612,786,385,233 61,550,714,919 
Dec. 31, 1924 (272 companies)......... 10,499,040,297 1,144,972,190 2,115,519,101 2,698,127,003 1,202,804,382 1,811,122,900 Bey gr @51,521,261,217 @4,725,983,351 
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Dec. 31, 1923 (270 companies)......... 9,469,917,254 1,035,996,234 1,897,926,432 2,425,380,146 1,113,626,251 1,661,011,132 a5,572,154,265 

62,498,734,750 610,107,256,433 61,303,510,830 

Dec. 31, 1922 (260 companies)......... 8,717,758,247 973,994,182 1,672,099,924 2,137,294,355 1,006,931,734 1,480,730,640 a8,394,050,543 a41,374,944,876 a3,508,703,602 

62,145,135,304 68,653,118,497 6945,483,104 

Dec. 31, 1921 (264 companies)......... 8,067,670,736 810,036,835 1,525,190,468  1,944,215,398 835,063,873  1,281,498,261 a7,354,084,538 a37,866,241,274 a2,823,102,179 

61,772,247,776 67,707,635,393 6772,511,867 

bDec. 31, 1920 (253 companies)........ 7,390,972,036 777,478,047 1,421,304,783 1,796,202,403 763,988,692 1,215,106,763 @8,894,277,569 ¢35,043,139,095 a5,955,884,162 

51,438,024,356 66,935,123,526 06774,547,844 

Dec. 31, 1919 (237 companies)......... 6,808,582, 146 726,111,276 1,209,427,705 1,555,053,657 741,507,787 1,095,447,337 a7,410,826,004 a29,392,249,952 a5,104,404,942 

61,252,833,336 66,153,044,933 6590,844,232 

Dec. 31, 1918 (240 companies)......... 6,529,620,899 717,695,706 994,266,611 1,324,586,741 710,201,684 998,859,877 a4,708,186,463 ¢24,287,845,010 a2,267,020,813 
61,076,715,996 065,562,200,701 6454,938,21 

Dec. 31, 1917 (241 companies)......... 5,940,622,780 747,193,040 928,840,629 1,240,491,387 590,183,247 845,771,452 a3,981,347,386 a22,020,824,197 a2,252,553,772 

y 6996,299,084 65,107,262,488 220,588 

Dec. 31, 1916 (241 companies)......... 5,536,607 ,483 704,056,881 847,983,760 1,117,860,328 66,386,275 792,399,647 a3,213,091,791 a19,868,270,425 a1,518,985,876 

5998,944,930 64,811,041,900 6,136,187 

Dec. 31, 1915 (235 companies)......... 5,190,836,925 663,789,359 784,330,874  1,042,962,534 544,771,775 767,880,640 @2,643,396,760 a18,351,824,653 «911,764,503 
6980,025,694 64,427,469,245  6259,849,003 

Dec. 31, 1914 (250 companies)......... 4,940,383,344 665,998,682 748,982,363 988,102,214 510,006,015 678,398,578 4@2,507,459,687 @17,381,452,043 «879,041,393 
6878,789,009 64,168,848,171 6212,772,947 

The minus sign (—) indicates a decrease in insurance in force. 7 Reinsurance. a Ordinary. 6 Industrial. ! Surplus contributed. * Includes $2,225 cash paid in by stockholders. 


’ Includes $553,655 income from the accident and health department. ‘4 Includes $599,973 disbursements accident and health department. 5 Includes $131,250 surplus contributed. 
6 Includes $33,482 surplus contributed. 7 Began business July 2, 1928. a Company changed to stock company as of February 15, 1928, and its title from American Mutual. % Includes 
$608,930 subscriptions to capital and $443,993 to surplus. ° Began business April 26, 1928. 1° Includes $205,095 coatributed surplus. 1! Includes $101,858 contributed surplus. 1? In- 
cludes $49,980 contribution to surplus. 3% Includes $47,490 contributed surplus, 14 Includes $205,242 surplus paid in. 15 Includes income from accident department. 16 Ordinary 
business only. 17 Includes $129,140 surplus from sale of capital stock. 1% Includes $9,825 surplus paid in. 19 Includes $423,906 net liens against reserves on endorsement bonds, 2% In- 
cludes endorsement bonds, $284,214; saving certificates, $1,415 and surplus paid in, $53,233, 21 Includes $122,375 bond commissions and $430 saving certificates. 22 Began business 
February 20, 1928. 23 Includes $63,012 surplus paidin. *4 Includes $1,504,640 surplus paid in. *5 Includes $250,000 contribution to surplus. 26 Includes accident and health. 2% Sur- 
plus paidin. 2 Began business December 28, 1928. 2° Excludes group insurance of $431,883,799. °° Excludes group insurance of $1,151,671,955. %1 Began business November 10, 1928. 
32 Began business December 8, 1927. 83 Includes $90,000 surplus paid in. *% Began business March 1, 1928. #5 Includes $50,000 surplus paid in. % Began business October 21, 1927. 
37 Includes $52,311 surplus paid in. * Includes $1,147,723 surplus paid in. 3 Includes $50,000 surplus paid in. 4? Includes $75,000 contribution to surplus. 4! Excludes group wiht- 
drawals 42 Includes $459,174 surplus paid in. ‘* Began business March 4, 1928. 44 Includes $48,000 surplus paid in and reinsurance. 45 Includes $1,000,000 premium from sale of capital 
stock and $39,849,245 reinsurance. ‘6 Includes $15,944 proceeds from sale of capital stock. 47 Includes dividends for 1929, $22,396,219; suspended mortality fund, $9,535,102; dividend 
equalization fund, $71,743; security fluctuation and real estate depreciation fund, $12,001,180. 4% Includes $46,850 surplus paidin, 4? Formerly National Life Association, or Assessment 
Association, which changed to legal reserve basis and changed name to the above on February 4, 1929. 5° The minus sign indicates a decrease in insurance in force on account of the 
change to the legal reserve basis. 51 Includes $5,000 contribution tosurplus. 5? Began business February 15,1928. 5% Includes $88,563 surplus paidin. 54 Includes $46,488 surplus paid 
in. 55 Includes $50,000 surplus paid in. *% Formerly Peninsular Casualty, name changed to the above in 1928. 5’ Unavailable. ° Includes deferred dividends 1928, $20,300; 1929, 
$5,977; dividend award, 1928, $14,200,000; 1929, $15,200,000; mortality fluctuation, 1928, $13,667,460; asset fluctuation 1928, $16,369,462. 5® Includes $500,000 surplus and $20,000 
organization expenses paid in by stockholders. 6 Includes $18,016 contributed surplus. %! Began business May 10, 1928. % Includes $7,173,000 dividends apportioned; $7,633,991 
mortality fluctuation fund; $6,972,840 asset depreciation fund and $2,410,964 other funds. 6 Includes in addition to amounts set aside to purchase paid-up additions to industrial 
policies as of December 30, 1928, $36,793,354; $1,896,755 par value of $2,000,000 capital stock of the company has been purchased pursuant to the provisions of Chapter 99 of the laws 
of New Jersey for the year 1913 and is now held by Vivian M. Lewis and James Kerney, trustees, for the policyholders of the company. Also includes $24,675,321 contingency reserve 
for mortality fluctuations or possible depreciation in assets. 4 Includes $24,641 surplus paidin. 7° Includes $55,000 surplus contributed. 7! Includes accident and health. 72 Formerly 
Builders Mutual. 78 Includes $4,500 surplus contributed. 74 Formerly Western Protective Insurance Company, name changed November, 1927. 75 Includes $665 contributed surplus. 
76 Includes $74,750 surplus contributed. 77 Includes $37,708 contribution to surplus. 78 Includes $10,000 surplus paid in. 7 Began business November 10, 1927. % Includes surplus 


paid in. 











SEVEN MONTHS’ STEADY GAIN 

Marking the seventh successive month in 
which production has totaled $5,000,000 or more, 
April recorded a volume of $5,083,224 in new 
business for the Northwestern National Life 
of Minneapolis, a figure greater by nearly $1,- 
000,000, or 23 per cent, than in April, 1928. 

As the company will soon reach a total of 
$300,000,000 insurance in force, plans are be- 
ing made for the preparation of a special roll 
of honor at the close of the month during which 
the mark is reached, listing every agent who 
produced during the month. 

The company’s new business volume for the 
first four months of the year was $21,578,893, 
as compared with $17,796,582 in the correspond- 
ing period in 1928, an increase of approxi- 
mately 21 per cent. 





The company’s answer declares that its assets 
on December 31, 1928, totaled $4,819,804, in- 
stead of $4,209,276, as alleged by the attorney- 
general. It asserts that its total liabilities was 
$4,560,898, instead of the $4,568,087, alleged by 
the State. It denies that. its capital was im- 
paired, claiming that the capital is intact at 
$126,552, and that it has an actual surplus of 
$132,354. 

The answer also alleges that the investments 
of the company were made in accordance with 
the laws of the State of Illinois, and that what- 
ever value placed upon them by the State in its 
recent examination, was not sufficient. 

The court amended the temporary injunction 
against the company to permit it to transact 
routine administrative work under the approval 
of the director of trade and commerce. 


WILL CONTEST RECEIVERSHIP PLEA 
Old Colony Life Fights Against Liquida- 

tion—Hearing Scheduled for May 21 

Cuicaco, Itz., May 14.—Announcement that 
the Old Colony Life of Chicago would contest 
the effort of the State insurance department to 
throw it into receivership for liquidation was 
made on Tuesday when the petition of the at- 
torney-general came before Judge Harry Fisher, 
of Circuit Court. The company, represented by 
Rufus M. Potts, filed an answer declaring that 
the State was in error when it alleged that the 
assets of the company were impaired $485,363. 

The petition of the attorney-general, which 
asks that Leo H. Lowe, director of trade, and 
commerce, be appointed receiver, was set for 
hearing on May 21. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





JANUARY 1, 1929, STATEMENTS 








NEAL aoa gS President JOHN KAY, Vice-President and Treasurer 
HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 
HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 


JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 





$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 
NEAL BASSETT, President JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 





ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 





$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 
NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 





$ 5,021,040.43 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 
A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A.H.HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 


- WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A.H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1870 
CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 


CHARLES L. ee President NEAL BASSETT, Vice-Pres’t 
N KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H. 
$ 666,598.88 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 


CHARLES L. JACKMAN, President ORGANIZED 1905 M. R. JACKMAN, Vice-Pres’t 


UNDERWRITERS FIRE INSURANCE CO. 


OF CONCORD, N. H. 
$ 175,689.24 $ None $ 100,000.00 $ 75,689.24 $ 175,689.24 


CHAS. H. YUNKER, President ORGANIZED 1852 A. W. GROSSENBACH, Vice-Pres’t 


MILWAUKEE MECHANICS INSURANCE CO. 


OF MILWAUKEE, WIS. 




















$12,792,945.35 $ 7,243,098.89 $ 2,000,000.00 $ 3,549,846.46 $ 5,549,846.46 
_. BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President E. J. DONEGAN, Vv. -Pres’t & = 1 Counsel S. WM. BURTON, Vice-Pres’t 
J.C. HEYER, Vice-Pres’ t EARL R. HUNT, Vice-Pres’t WM. P. STANTON, Vice-Pres’t S. K. McCLURE, Vice-Pres’t 


JOHN KAY, Vice-Pres’t A. H. HASSINGER, Vice-Pres’t WELLS a BASSETT, Vice-Pres’t E.G. POTTER, 2d Vice-Pres’t 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N. Y. 











$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 
Cc. W. FEIGENSPAN, President W. VAN er, Vice-Pres’t & Gen’! Mgr. 
WINTON C. GARRISON, Vice-Pres’t & Treas. ORGANIZED 1909 ieee FEIGENSPAN, Vice-Pres’t 


COMMERCIAL CASUALTY INSURANCE Co. 


OF NEWARK, N. J. 
$14,975,568.30 $ 9,975,568.30 $ 2,500,000.00 $ 2,500,000.00 $ 5,000,000.00 


TOTAL NET PREMIUMS $50,467,137.06 


EASTERN DEPARTMENT 








WESTERN DEPARTMENT <a PACIFIC DEPARTMENT 
ee pe SARE, Son Til. Newark, New Jersey Se 3 Sansome Be wes 
anager n Francisco, California 
Ass’t Managers prec 1 amesepineattel W. W. & E. G. POTTER, Managers 
y St., loronto, Canada ’ 
games smitH’ © ™ FRED W. SULLIVAN MASSIE & RENWICK, Ltd., JOHN Ry COONEY 
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TEXAS STATUS UNCHANGED 





No Legal Fight Initiated by Agents 
as Yet Against Commission 
Ruling 


BOARD MAY HAVE EXCEEDED 
POWERS 





Companies and General Agents May Con- 
tinue Excess Commissions Pending 
Court Action 

Datias, Tex., May 14.—The situation in 
Texas brought about by the recent order of the 
State insurance board fixing, after May 1, the 
maximum commission to be paid fire insurance 
agents on business written in Texas at 20 per 
cent, and the maximum on auto fire and theft 
business at 25 per cent, remains unchanged. 

The commission promulgated the order in the 
face of an ultimatum signed by seventeen gen- 
eral agents in Dallas that any action attempt- 
ing to fix commissions to be paid agents would 
be fought through every court in the land. 

There has been a series of meetings of the 
general agents in this and other sections of 
the State called for the purpose of deciding 
what action to take in the matter but no legal 
fight has been initiated. The general agents 
and the companies opposing the attempt of the 
State authorities to fix commissions, says they 
are now making a close study of the ruling and 
the law with a view of determining whether 
the board acted within its power in promulgat- 
ing the order. A good many of the general 
agents and some of the Texas companies be- 
lieve the board had not authority in law to 
issue the order and that having no authority 
the order will not stand a test in the courts. 
They claim the order abrogates the right of pri- 
vate individuals to enter into contracts and 
further if the ‘board assume and maintains 
that authority it soon will be promulgating 
orders fixing salaries of insurance officials and 
even amounts to be paid for office stationery. 

Those opposing the action of the board point 
out the fact that the board tried to get a law 
passed at the regular session of the legislature 
in January delegating that power to it and 
that law failed. They say there is nothing on 
the statute books giving the board such author- 
ity and that at the proper time the matter will 
get into the courts. 

At first there was a good deal of talk of re- 
straining orders and injunctions, but not so 
much of that is being heard now. The general 
opinion among the insurance men, and espe- 
cially those which had paid the alleged “ex- 
cess’’ commissions, is such companies or general 
agents will continue paying commissions in ex- 
cess of 20 per cent in defiance of the board’s 
order and let the State take the initiative in 
the legal fight. 





Whether “excess” co1amissions are being paid 
is not stated. Outstanding contracts with 
agents providing for commissions above 20 per 
cent on fire insurance business, will continue 
until August 1 and then be changed, under the 
board’s order. But is believed the matter will 
be in the courts before that time. 

As a general rule the insurance men are not 
violently opposed to the maximum commission 
fixed. They say the board probably did a wise 
thing. They oppose the idea of any State 
bureau jeopardizing the right of individuals, or 
concerns operating within the law, to make con- 
tracts for themselves. They say there is too 
much bureau regulation in business now. 





TEN LEADERS IN AAIL INSUR- 
ANCE FOR 1928 


Net 

Name and Location of Premiums 
Company Received 

Hartford Fire, Hartford..... $3,555,255 
a ee eee ee ae 2,513,158 
St. Paul F. & M., St. Paul... 1,813,197 
Great American, N. Y....... 1,131,762 
Ins. ‘Co. of N. Az, Pimia..... 961,892 
Attia, Hactiord 2. .5.....--. 836,543 
Naagara Fire: N.Y... 0.202 676,855 
Contmental, N. Y........2....- 615,303 
Westehester, Nz ¥.... 625.1066 606,643 
Tee eee are $13,672,827 


The ten leaders in hail business in 
1927 had hail premiums of $11,660,224 
and in 1926 of $10,665,151. This indi- 
cates an increase by the leaders in 1928 
of $2,012,583. 











WOULD TAX TEXAS COMPANIES 
Proposed 2 Per Cent Levy on Premiums of 
Local Companies Arouses Opposition 
Da.ias, TEx., May 14.—The insurance com- 
panies in Texas are up in arms over a measure 
proposed at the special session of the’ legislature 
which would place a tax of 2 per cent on all 
premiums collected on business in Texas by 
the Texas companies. The proposed bill in- 
cludes premiums on fire, casualty, life and 

other coverage. 

Out-of-State companies have been taxed 2 
per cent on premiums they collect on business 
in Texas for sometime, but the home companies 
have been exempt from this tax. 

It is understood the insurance companies in 
Texas will present strong opposition to the 
measure with a view of defeating it before it 
comes before either house for consideration. 


Sails for Europe 
Geo. W. Blossom, of Fred S. James & Co., 
New York and Chicago, accompanied by his 
wife sailed for Europe, Wednesday, May 15, 
aboard the Berengaria. 





KENTUCKY RATE DISPUTE 


No Agreement Reached at Second 
Conference Over 1214 Per Cent 
Increase 








COMPANIES WOULD INCREASE FARM 
RATES 





Kentucky to Sue for Return of Premiums 
Relying on Missouri Decision 

FRANKForT, Ky., May 14.—The second con- 
ference between the representatives of the Com- 
monwealth of Kentucky and the fire insurance 
companies doing business in this State in order 
to effect a compromise of the disputed 12% 
per cent insurance rate assessed by the Ken- 
tucky Actuarial Bureau of Louisville, Ky., 
ended in a failure to reach an agreement. 
Attending the conference which continued 
throughout all day were Governor Flem D. 
Sampson, John T. Barker, formerly attorney- 
general of Missouri; Guy H. Briggs, assistant 
attorney-general of Kentucky; Attorney-Gen- 
eral J. W. Cammack, Assistant Attorney-Gen- 
eral M. B. Holifield, State Auditor Clell Cole- 
man, who represented the State of Kentucky, 
and Robert J. Felonie of Chicago, and Russell 
Hobs, manager of the actuarial bureau at Chi- 
cago, who represented the companies. 

This conference was the most far reaching 
of any that has been held in partial agreements, 
and it is probable that another conference will 
be held in which the matter will be settled 
and an agreement reached. When the confrees 
met here the insurance men wanted the State 
to confirm the 12% per cent increase, and 
agreed to take off six and one-half per cent on 
city property for 11 months back. They in- 
sisted that the six per cent raise be kept on 
city property until all of the city and town 
property could be rerated, with the understand- 
ing that the raise would go off December 31, 
1930. The insurance companies also wanted a 
charge of twenty-five per cent to farm prop- 
erty, known as the tenant property and to have 
the right to raise farm property at any time. 
This proposition raised a big row and almost 
broke up the conference, as the State officials 
insisted that the farm property be treated the 
same at all times as the city property. The 
State agreed to take off 6% per cent to $1,000,- 
000, and the companies agreed to take off 6% 
per cent back to April 1, 1928, and the confer- 
ence broke up before a final agreement was 
reached or whether it could be determined that 
$1,000,000 would or would not go back of April 
1, 1928. 

In the meantime Attorney-General Cammack 
is making immediate preparation of its suit 
against the company for the return of the 12% 
per cent and is relying largely on the decision 
of the Federal judges in the Missouri case. 
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CORROON & REYNOLDS FLEET 


EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


DECEMBER 31ST, 1928, STATEMENTS 


AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK 


Assets Liabilities Capital *Net Resources 
$10,099,162.29 $3,394,266.51 $2,000,000.00 6,704,895.78 


BRONX FIRE INSURANCE CO. OF THE CITY OF NEW YORK 
$4,889,591.12 $755,197.32 $1,000,000.00 $4,134,393.80 


BROOKLYN FIRE INSURANCE COMPANY 
$5,762,813.80 $1,293,331.77 $1,000,000.00 $4,469,482.03 


GLOBE INSURANCE COMPANY OF AMERICA 
PITTSBURGH, PA. (Incorporated 1862) 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 


KNICKERBOCKER INSURANCE COMPANY OF NEW YORK 
$5,034,363.88 $2,255,641.18 $1,000,000.00 $2,778,722.70 


LONG ISLAND FIRE INSURANCE COMPANY 


Assets Liabilities Capital *Net Resources 
$408,657.14 $42,532.38 $200,000.00 $366,124.76 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. 
NEWARK, N. J. (Chartered 1849) 
$5,774,475.31 $1,291,847.16 $1,000,000.00 $4,482,628.15 
NEW YORK FIRE INSURANCE COMPANY 
(Incorporated 1832) 
$2,922,000.19 $927,051.01 $1,000,000.00 $1,994,949.18 
REPUBLIC FIRE INSURANCE COMPANY 
PITTSBURGH PA. (Incorporated 1871) 
$4,076,176.31 $1,040,535.31 $1,000,000.00 $3,035,641.00 
SYLVANIA INSURANCE COMPANY 
PHILADELPHIA, PA. 
$5,327,783.03 $758,805.07 $1,500,000.00 $4,568,977.96 


*Net Resources, being aggregate of Capital,{Net_ Surplus and Voluntary Reserves. 


CLASSES OF INSURANCE{WRITTEN 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND 
OCCUPANCY, PROFITS, LEASEHOLD AND GENERAL{MERCHANDISE FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 


92 WILLIAM STREET 





MANAGER 


NEW YORK CITY, N. Y. 
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REDUCING FIRE LOSSES 


Terence F. Cunneen Describes Work 
of Chambers of Commerce. 


SPEAKS AT N. F. P. A. CONVENTION 


Traces Direct Connection Between Com- 
munity Health and Fire Prevention 
In an address before the twenty-third annual 

meeting of National Fire Protection Associa- 
tion at Memphis, Tenn., on Tuesday, May 14, 
Terence F. Cunneen, manager of the Insurance 
Department of the Chamber of Commerce, 
described the lengthening battle line of com- 
munities which are checking the destructive 
advance of fire. Nearly 700 fire prevention 
committees in chambers of commerce in as many 
cities, he said, are now actively engaged in the 
continuous struggle. 

Although declining to accept for the cham- 
bers of commerce, full credit for the 20 per 
cent decrease in America’s fire loss brought 
about within the last two years, Mr. Cunneen 
put forward their claim as an important con- 
tributing factor to that accomplishment. Cit- 
ing the Inter-Chamber Fire Waste Contest, 
Mr. Cunneen said that with 374 cities report- 
ing, representing a population of nearly 30,- 
000,000, there was a decrease of more than 
$13,500,000 in fire loss, as compared with the 
average annual loss of these cities for the pre- 
ceding five years. Their per capita loss, not 
conclusive in itself, but useful as a basis of 
comparison, was $2.35; in the 1927 contest it 
was $2.70; in the 1926 contest $3.07 and in the 
1925 contest $3.77. It may be, said the speaker, 
that this continuous decrease year after year 
is merely luck or a coincidence but it is a fact 
that there is more interest in fire prevention on 
the part of business men and their chambers 
of commerce to-day than there has ever been 
before and that more constructive activities are 
being undertaken and that more genuine ac- 
complishments are being reported to the na- 
tional body. 

There is a direct connection, Mr. Cunneen told 
his hearers, between community’ health and fire 
prevention. Chambers of commerce, he ex- 
plained, have come to learn that a city with a 
low fire loss record is usually a clean city and 
therefore, enjoys a good health record. Like- 
wise, continued the speaker, a city which has 
solved its fire waste problem is invariably a 
beautiful city and as such is attractive to new 
residents. With adequate fire protection and 
low insurance rates it has two important argu- 
ments to advance to industries which desire to 
change their location. 


Travelers Fire Insurance Company Pro- 
, motions 

The Travelers Fire Insurance Company an- 

nounces the following promotion: A. L. Bailey 


from special agent to assistant manager at 
Rochester, N. Y.; C. E. Griffith, Jr., from 
special agent to assistant manager, Des Moines, 
Iowa, and Forest W. Holly from special agent, 
Atlanta, Ga., to assistant manager, Jacksonville, 
Fla. 
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NEW YORK FEDERATION 
(Concluded from page 3) 

Mr. Saunders’ report also showed that the 
Federation has met with only one defeat which 
resulted from the local automobile clubs of 
Albany and Troy going into the insurance busi- 
ness. This occurred about ten days after the 
legislature convened when a new schedule of 
rates was published carrying a general reduction 
which, however did not show a decrease in the 
Albany district. 

The work of the Federation this year will in- 
clude a program of convicing automobile clubs 
that in writing insurance they are in error. The 
facts bear this out, said the speaker, for the 
records of the New York State Association 
prove that only two automobile clubs writing 
automoible insurance made a gain in member- 
ship, while 63 clubs not writing insurance did 
make a decided gain in membership in 1928. 
In the 30 counties of New York State where 
automobile clubs exist, Mr. Saunders pointed 
out, insurance agents are prominent in the work 
of the clubs, several being presidents of their 
clubs and a number are secretaries, while nearly 
every automobile club has two or more insur- 
ance men on their directorate. 

On Friday guests and members of the Fed- 
eration enjoyed a day of varied social activities. 
Golf at the St. Albans Golf Club was the most 
popular recreation, while passes to Luna Park 
and Steeplechase were afforded to other mem- 
bers. A sightseeing trip around New York was 
also well attended and a baseball game at Eb- 
betts Field was witnessed by the fans. A bus 
trip to Bear Mountain was also popular, many 
of the ladies going to that place. A beautiful 
day made all forms of recreation delightful. 

Other officers and directors in addition to 
President Canning elected for the forthcoming 
term are: 

Vice-president—First, Frank P. Tucker of 
Albany; second, Frank L. Gardner of Pough- 
keepsie; third, Milton H. Steele of Bingham- 
ton; fourth, A. Clarence Hegeman of Manhat- 
tan. 

Re-elected to the offices of secretary and 


treasurer were Leonard L. Saunders and Alex 
J. Young, both from Albany. 
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NEW YORK AGENTS MEETING 


Many Interesting Topics Slated for 
Discussion 


A fine program has been arranged: for the 
annual meeting of the New York State Asso- 
ciation of Local Agents which takes place at 
Syracuse, May 20-22. A slight deviation from 
the usual order is noted in the special meeting 
of the board of directors on Monday afternoon 
in addition to the regular directors’ meeting 
in the morning. The afternoon session will be 
attended by representatives of all the local 
boards at which time it is hoped that several 
questions will be brought out of sufficient im- 
portance to introduce on the floor of the con- 
vention at its regular sessions. 

The popular get-together dinner on Monday 
evening will be held as usual. Tuesday morn- 
ing, following the addresses of welcome and 
the reports of the officers, one of the most 
important subjects of the conference will be 
taken up for discussion, i.e.: the report of the 
State Association Service, Inc., which will be 
presented by J. W. Rose of Buffalo, N. Y. 


Tuesday afternoon, May 21, will be given 
over to several important addresses by Welling- 
ton Porter, Frank J. Gardner, Clyde B. Smith 
and others. At the banquet on Tuesday even- 
ing Tubert S. Wood of Syracuse and Super- 
intendent Albe:t Conway will be the guests of 
honor. 


FIRE AND MARINE BROKERS ELECT 


At a recent meeting of the board of directors 
of the Fire, Marine and Liability Brokers As- 
sociation of the City of New York, the fol- 
lowing officers were elected for the ensuing 
year: President, Raymond P. Dorland. of 
Davis, Dorland & Co.; first vice-president, Wil- 
liam Schiff of Schiff, Terhune & Co., Inc.; 
second vice-president, Charles L. Bussing of 
the firm of that name; treasurer, Carlton C. 
Pate of Pate & Robb. Berthold M. Harris, 
since 1916 secretary of the Association, was 
re-elected. 
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150 WILLIAM STREET 


ASSURANCE COMPANY, Ltd. 
of LONDON 





NEW YORK 


147 years of successful business operation. 


PHOENIX 


ie a INDEMNITY COMPANY 


NEW YORK 










































WE WANT MEN 

















LIFE HEALTH ACCIDENT 


THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 
Standard Swub-Standard Super-Standard 














—men who are self-con- OHIO 

fident— INDIANA 

—men who are morally KENTUCKY 
— WEST VIRGINIA 
—men who are finan- 

cially responsible— tay a 
—men who are anxious OKLAHOMA 

to accomplish results— CALIFORNIA 
—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA 














Tell it all in the 
first letter—Time is 
Money. 





























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 


gan, Oklahoma and Washington. 








Address ERNEST C. MILAIR, Vice President and Sec’y. 


| 
| 


| 


STELLA TS PANEER ES EEE TE TL OIE AEN TRIE AT 

















1824 


Over A Century Old 


UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 
ener 


1929 





write to— 


Providence 





Puritan Life Insurance Company 


Rhode Island 


In our Home Office Agency in Rhode Island every man is 


on salary and works directly for the Company. The de- 
finite income which this plan makes possible is appreciated 
by our agents. The agent is an integral part of the Home 

ce organization and has an opportunity to increase his 
income by commissons on excess business. If interested, 








Great American 
Susurance Company 


om Now Pork 


Your Your 
Company INCORPORATED -1872 Company 





STATEMENT JANUARY 1, 1929 


$15,000.600.00 


24.465,534.40 


NET SURPLUS 


27.7 29.318.7 


ASSETS 


67.194,853.1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenne, Chicago, III. 
CG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD GCONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Wnw. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—Georége L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’] Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 




















Writing Fire, Windstorm and all Kindred 
Lines—World-wide Facilities 
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USE AND OCCUPANCY ANALYSIS 
Fire Damage Interrupts Factory Operation 
on Average of Three Months 


Interruption of business operations due to fire 
damage in manufacturing plants and large stores 
usually continues for at least three months, ii 
is shown by. an analysis of recent “Use and 
Occupancy” insurance losses in which the Fidei- 
ity-Phenix Fire Insurance Comepany, New 
York, and other members of the “America 
Fore” group were interested. The total amount 
of insurance paid on these claims to meet the 
overhead expenses of executive personnel and 
other items of the industries affected was in 
excess of $2,639,000. 

It was found that one large mill making vari- 
ous products from corn was unable to resume 
business for ten months after the fire, and that 
two automobile body factories were idle for one- 
and-a-half and eight months, respectively. 

Department stores that were damaged by fire 
reported average inactivity of about five months, 
shirt factories three months, woodworking 
plants four-and-a-half months, and sawmills 
nearly five months. 

An officer of the Fidelity-Phenix stated that 
as a result of the drastic curtailment of earn- 
ings which has followed many factory and mer- 
cantile fires, a number of banks, extending loans 
to operators of business enterprises are now 
calling for ‘Use and Occupancy” insurance 
as well as the usual fire coverage, as an addi- 
tional protection for their funds. 


PENNSYLVANIA INSURANCE DAYS 

Present indications point to the Insurance 
Days of the Insurance Federation of Penn- 
sylvania to be held in Allentown next Tuesday, 
Wednesday and Thursday, will be the greatest 
in the history of the Federation. According to 
Homer W. Teamer, secretary and manager of 
the Federation, it is very likely that the at- 
tendance mark may reach seven hundred. 

Several m:nor changes have been made in 
the program for the second day. J. C. 
McCarthy, of Pittsburgh, will be general chair- 
man of the casualty round table conference in 
place of G. R. Dette, vice-president of the 
Pennsylvania Surety. J. J. Hall, manager of 
the Save-a-Life Campaign, of New York, has 
been added as an additional speaker for the 
casualty round table. 


Hundred-Year Old Insurance Companies 

The permanence of insurance will be empha- 
sized by seven insurance among the 102 firms 
that have been in continuous existence for at 
least one hundred years to be honored at the 
Centenary luncheon of the Philadelphia Cham- 
ber of Commerce on May 24. They are: Phil- 
adelphia Contributorship Insurance Houses 
from Loss by Fire, founded 1725; Mutual As- 
surance Company, 1784; Insurance Company 
of North America, 1792; Insurance Company 
of State of Pennsylvania, 1794; Pennsylvania 
Company for Insurance on Lives and Grant- 
ing Annuities, 1812; Pennsylvania Fire Insur- 
ance Company, 1825, and Franklin Fire, 1829. 
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NEW HOME OFFICIAL 





Harold V. Smith Elected Vice-Presi- 
dent and Secretary 





WILL ASSIST PRESIDENT KURTH 





As Vice-President of Franklin Fire Has 
Managed Home in Philadelphia 


The board of directors of the Home Insur- 
ance Company, New York, have elected Harold 
V. Smith, vice-president of the Franklin Fire 
Insurance Company, Philadelphia, vice-presi- 
dent and secretary of the former company. He 
will act as assistant to President Wilfred Kurth 
and will h. © charge of the Eastern division 
of the company. 

Mr. Smith, a native of Philadelphia, joined 
the Franklin Fire there in 1910. His experi- 
ence in the field was extensive. He was a 
special agent working through Kentucky and 
Pennsylvania and later transferred his activities 
to Georgia. After a period of two years in 
the Eastern Pennsylvania field he was called 
to the home office in 1916 to become manager 
of the Philadelphia and suburban territory. He 
became an officer of the company in 1920 when 
he was elected secretary and five years later 
was elected to the vice-presidency. He was at 
the same time made a director of the Franklin 
and also assumed the Philadelphia management 
of the Home and its affiliated companies. Mr. 
Smith has been identified with several insurance 
and social organizations in Philadelphia. 

The Home Insurance Company loses its senior 
vice-president on December 31, 1929, when 
Clarence A. Ludlum retires as of that date. 


at the forthcoming meeting of the sub- 

committee of the Comite Maritime In- 
ternational, to be held in Brussels next July, 
says “Nauticus,” the marine journal. It is un- 
derstood that the original compulsory basis of 
the scheme has been abandoned in favor of a 
code based on the draft convention adopted at 
the Amsterdam Conference of 1927, but for vol- 
untary adoption, either by nations or by in- 
dividual shipowners. The importance of the 


P ASSENGER insurance will be discussed 


proposed modification arises from the con- 
sideration that the principal object of the draft 
convention is to substitute for the legal liability 
at present incurred by shipowners in respect 
of accidental death of or injury to passengers 
a scheme by which passengers would purchase, 
with their passage tickets, an insurance or in- 
demnity by which the shipowner would under- 
take to pay stipulated amounts in the event of 
accidental death or injury, irrespective of 
whether he was legally liable for the accident 
or not. The advantage of the proposed scheme 
was that it would prevent the often protracted 
and costly litigation which now arises when 
liability for accidents is disputed, and would 
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HAIL LOSSES HEAVY 
Florists Hail Association Gets Some Heavy 
Bumps 

J. F. Ammann of Edwardsville, Ill., secretary 
of the Florists Hail Association, reports that 
this year to date has been a very bad year for 
hail losses and unless there is a decided im- 
provement in the remaining months it is ex- 
pected a new loss record will be set for his 
association, a mutual insurance protective body 
with a membership of some 2000 flower grow- 
ers of this country and Canada. 

During April the association received sixty 
claims aggregating approximately $69,000, 
while in May a number of additional losses 
were sustained. During all of 1928 the associa- 
tion paid out but $24,000 in claims and in 1927, 
the most disasterous year of its career claims 
paid totaled $90,970. 

The association protects only against loss to 
greenhouses by hail. Loss to plants and shrubs, 
etc., were not included. 

This year Missouri has sustained the most 
losses, while Kansas ranks second. 

On May 1 a hail storm struck Williamson 
County, Ill., in the vicinity of Herrin and did 
damage estimate at $500,000. In Spillerton, a 
town of 500 population, few homes escaped dam- 
age. Crops were beaten down and roofs and 
automobile tops riddled by the hail stones. 


DEATH OF JOHN A. ECKERT 
John A. Eckert, president of the insurance 
brokerage firm bearing his name, died last week 
in St. Catherine’s Hospital, Brooklyn, follow- 
ing an operation. Mr. Eckert was a director 
of the New York Fire Insurance Company, the 
Brooklyn Fire Insurance Company and the Fire, 

Marine and Liability Brokers Association. 








Accident Insurance for Ship Passengers 


provide in particular for the indigent passen- 
ger, who is least able to undertake expensive 
litigation, and is also most in need of compen- 
sation for death or disablement. This could be 
done by the voluntary adoption of an insurance 
scheme, but the question is whether the volun- 
tary adoption of some such scheme would en- 
able shipowners to contract out of their legal 
liability under national law. Obviously, no 
shipowner would give voluntary insurance to 
a passenger if he was also exposed to legal pro- 
cess by which that passenger might recover a 
further substantial sum in respect of an injury 
for which he had already received compensa- 
tion, and shipowners are most anxious that this 
point should be thoroughly elucidated before 
proceeding further with consideration of the 
proposed amendment. The International Labor 
Bureau, which has taken a keen interest in the 
scheme since its inception, will send delegates 
to the Brussels meeting, which will also be at- 
tended by representatives of interested nations. 


—The 1929 edition of List of Inspected Automotive 
Appliances has been issued by the National Board 
of Fire Underwriters. 
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G. M. Perkins, one of 
our agents, came with 
the company in March, 
1929. He had had no 
previous experience. 
Just the same, his pro- 
duction for his first 
month totalled 43 apps. 
A good record made 
possible by our Easier- 
to-Sell policies. 


Disability Insurance Only 
J. W. Scherr, 
President 


W. G. Alpaugh, 
Vice Pres. & Sec. 


INTER-OCEAN CASUALTY COMPANY 


HOME OFFICE 
CINCINNATI, OHIO 


Write us. Good terri- 
tory open in 34 states. 


























PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Oatalogue. 


New York 
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“Where did Joe Jenks get that name ‘Perfect Protection’ on his 
new monoplane?” i : 

From the Perfect Protection of Reliance Life. He says the ship 
is as safe, perfect, reliable and attractive and lands as easily as 
that famous policy he sells.” 














Life Insurance Library 
of Six Books 


LIFE INSURANCE: ITS ECONOMIC 
and SOCIAL RELATIONS 


A Series of Comprehensive and Specialized Insurance 
Studies Edited by Dr. Solomon S. Huebner 


Six of the books in this informative series have now 
been issued, as follows: 


THE ECONOMICS OF LIFE INSURANCE 


By Dr. S.S. Huebner. The fundamental volume in the series, develop- 
ing a new conception of the economic function of life insurance. 


WILLS, TRUSTS AND ESTATES 


By James L. Madden. A discussion of the basic principles that apply 
to the building of a sound insurance estate. 


TAXATION 


By J. Loman. An analysis of the connection between life insur- 
ance and taxation, particularly for use of insurance salesmen, tax attor- 
neys and tax accountants. 


THE LAW OF SALESMANSHIP 


By E. Paul Huttinger. On the legal aspects of a salesman’s respon- 
sibility both to his company and to his client. 


EDUCATION AND PHILANTHROPY 


By John A. Stevenson. A study of the important relation o1 life insur- 
ance to the fields of education and philanthropy. 


THE SOCIOLOGY OF LIFE INSURANCE 


By the late Edward A. Woods. Coticerning the vital bearing of life 
insurance upon the numerous problems of sociology and social workers. 


The remaining book of the series, not yet published, is entitled 


SAVING, CREDIT AND INVESTMENT 


= A Dr. S. S. Huebner and James L. Madden. Discusses the ways in 
which life insurance serves the insured in the fields of finance. 


PRICE, each volume, $2.50 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 


Insurance Exchange 


CHICAGO 











C. E. Clarke, President J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR LIFE INSURANCE COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance 


Commercial and Industrial 

















KEYSTONE INDEMNITY EXCHANGE 
- PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 








Thursday 
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INSURANCE BILLS VETOED 





Pennsylvania Governor’s Action on 
Two Mooted Measures Relieves 
Opposition 





BAN ON OTHER STATES RESENTED 





Insurance Commissioners Had Threatened 
Retaliatory Measures Unless Bill 
Was Killed 

PHILADELPHIA, May 14.—Insurance Com- 
missioner Taggart’s two pet measures—Senate 
bills 435 and 1036—which had proved obnox- 
ious to insurance men and their chief buga- 
boos during the recent session of the Penn- 
sylvania Legislature, fell before the vetoeing 
pen of Governor Fisher during the week-end, 
averting grave situations which had _ been 
threatened had the measures met with the Gov- 
ernor’s O. K. 

Senate bill 435 had been the chief cause of 
worry of insurance men during the legislative 
session. As originally introduced, the omnibus 
measure contained four objectionable features. 
Two—the section making accident and health 
policies non-cancellable after the second year, 
and the section prohibiting companies reinsuring 
in companies not licensed in Pennsylvania— 
were killed during the legislative committee 
hearings. The other two features were 
amended, but the bank depository feature still 
proved objectionable, and it is said that a num- 
ber of fleets had completed arrangements to 
reincorporate their Pennsylvania companies in 
the States of their adoption in the event™ the 
bill was signed. 

Senate Bill 1036 was introduced in the clos- 
ing hours of the Legislature, and, strange to 
say, met no opposition from insurance men prior 
to its passage. This measure would have given 
the Insurance Commissioner authority to re- 
fuse to admit companies of other States and 
also to revoke their licenses at any time. In- 
surance Commissioners of several large States 
had threatened to invoke the retaliatory law 
and refuse to renew licenses of Pennsylvania 
companies as they expired if this measure was 
signed by Governor Fisher. 


GLENS FALLS ADDS TO CAPITAL 
May Launch New Casualty Company Soon 

An increase in capital is contemplated by the 
Glens Falls Insurance Company, Glens Falls, 
N. Y. The plan calls for the issuance of 10,- 
000 new shares, par value $10 each, with pres- 
ent stockholders waiving their rights and in 
lieu thereoi accepting a stock dividend of 15 per 
cent. Of the new issue, 40,000 shares will be 
reserved for agents and employees of the com- 
pany the selling price to be not less than $50 
a share. After accounting for the $600,000 
required for the stockholders’ dividend, it is 
hoped to add almost $1,000,000 to surplus. 

It is quite likely that a new member of the 
Glens Falls fieet will be launched shortly. The 
organization of a casualty company to act as 
a running mate to the Commerce Insurance 
Company is the move predicted. 


GLOBE’S ANNUAL MEETING 
Directors Re-Elected—Regulear Quarterly 
Dividend Voted 
At the annual meeting of stockholders of the 
Globe Insurance Company of America, Pitts- 
burgh, Penna., all directors were re-elected and 
the following officers named: R. A. Corroon, 
chairman of the board; C. H. E. Succop, pres- 
ident; C. C. Henry, vice-president and treas- 
urer; N. A. Weed, William J. Reynolds, 
Edward S. Inglis, J. A. Campbell, J. R. Barry 
and William H. Thrall, vice-presidents, and 

W. C. Unverzaght, secretary. 

The regular quarterly dividend of 8 per cent, 
payable on July 1 to stockholders of record 
June 20, was declared. 

The report of the manager, Corroon & Rey- 
nolds, Inc. showed total assets of $2,258,430 on 
December 31, 1928, an increase of $711,190; 
premiums reserve of $674,198; voluntary re- 
serve of $100,000 and surplus to policyholders 
of $1,344,878, a gain of $754,870 over the close 
of 1927. Net earnings were $222,257, equiva- 
lent to $6.81 on the average number of shares 
outstanding during the year and to $4.34 on 
the 51,200 shares outstanding at December 31, 
1928. 


PRENTISS REED MADE ASSISTANT 
MANAGER 

Percival Beresford, United States manager 
of the Phoenix Assurance Company, London, 
has announced the appointment of Prentiss B. 
Reed as assistant manager. After several 
years’ experience as a special agent and an in- 
dependent adjuster in the South, Mr. Reed 
joined the Home Insurance Company as chief 
adjuster in New York city and came to the 
Phoenix as general adjuster in 1921. He will 
continue to supervise losses for the Phoenix in 
addition to the new duties he assumes as assist- 
ant manager. 


UNION AUTOMOBILE EXPANDS 


Addition of $600,000 to the surplus of the 
Union Automobile Insurance Company of Los 
Angeles has been announced by George New- 
berger, who has assumed the presidency of the 
Union companies and holding corporation. Mr. 
Newberger is prominent in financial affairs in 
Southern California and succeeds the late Jos. 
Walt. 

With the additional funds and a reorganiza- 
tion prograni, the company expects to extend 
its activities to more territory. 


FIRE LOSS IN ST. LOUIS 


According to the annual report of the fire 
department, the total fire loss in St. Louis for 
the fiscal year ending on April 1, last, was 
$2,299,154. 

In the previous fiscal year, 1927-1928, the 
total loss was $2,426,588. The losses for both 
1927-1928 and 1928-1929 were considerably un- 
der those of former years. Based upon a popu- 
lation of 850,000 the per capita loss the past 
year was but $2.70. 
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PUBLIC ADJUSTERS 
AFFECTED 





Bill, Unnoticed in Pennsylvana Leg- 
islature, Now Becomes Center of 
Interest 





COMPELS VOLUMINOUS RECORDS 





Bonding Requirements and Penalties for 
Violations Also Made More Stringent 
PHILADELPHIA, May 14——Much interest has 

been evinced in Senate Bill 1238, amending 
qualifications for public adjusters, since its 
signing the other day by Governor Fisher. The 
measure, which passed the Legislature almost 
unnoticed, has now become the center of in- 
terest. 

The amended qualifications bill specifies that 
no license may be obtained by anyone who shall 
“engage or be interested in or receive any 
profit from any salvage or similar business.” 

All public adjusters are required to first enter 
into a contract in writing on a form approved 
by the Insurance Commissioner and executed 
in duplicate by the adjuster and the assured, 
one copy to be kept on file by the public ad- 
juster and open to inspection at all times, with- 
out notice, by the Insurance Commissioner, his 
deputy or his examiners. 

Every licensed public adjuster must keep a 
full record of his transactions, open at all times 
without notice to the Insurance Department, 
showing (1) name of assured; (2) date, lo- 
cation and amount of loss; (3) name of insurer, 
amount, expiration date and number of each 
policy of insurance carried with respect to such 
loss; (4) an itemized statement of all recov- 
eries by the assured from all sources; (5) the 
name or names and addresses of any person or 
persons soliciting the adjustment and the date 
when solicited; (6) the total compensation re- 
ceived for adjustment and the adjustment and 
the amount of commission, salary or compensa- 
tion paid to each employee and solicitor, and 
(7) such other information as the Insurance 
Commissioner may require. 

Requirements for public adjusters prior to 
receiving licenses have been made more strin- 
gent by requiring that before receiving a li- 
cense, a bond for $5000 must be delivered to 
the Insurance Commissioner. 


CHICAGO EXAMINERS TO HEAR 
LECTURE 
C. A. Stemmer of the American La France 
and Foamite Industries, Inc., will deliver an 
illustrated address on carbon dioxide protec- 
tion before the Association of Fire Insurance 
Examiners of Chicago on Thursday, May 16. 
The meeting is scheduled for six o’clock at the 
H. & H. Men’s grill, 209 West Jackson Blvd. 








“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 
| New York City Phone Beekznan 9991 
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The following quotations, as of May 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data: 


American Equitable 


Arthur Atkins & Co., N. Y.......... 41 
Gilbert Elliott & Co., N. Y....... Fs 40 
W. Wallace Lyon & Co.. Peis fttas 40 
RR ES eee 41 
NEE, oc cabuds sd viosedeec 40 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y.......... 2614 
G. W. Fanning & Bp ese ee). 2634 
ES SS eee 2634 
Gilbert Elliott & Co., N. Y.......... 26 
L. A. Hollander & Co., Newark...... 26 
Miliken & Pell, Newark, N. J........ 2614 
I errr 2614 
American Reserve Ins. Co. 
OS en aa ere 93 
Gilbert Elliott & Co., N. Y.......... 92 
ee Se eee eee 93 
American Surety 
Lewis & Co., Hartford.............. 180 
Gilbert Elliott & Co., N. Y.......... 184 
ae, REE OO). . 6s, o.0.<-0:0.0 0 si00s 183 
ee ae 182 
Bankers & Shippers (new stock) 
Arthur Atkins & Co., N. Y.......... 140 
Gilbert Elliott & Co., N. Y.......... 140 
ee ree 140 
Se eee 140 
maine} Indemnity (Newark) (ex rights) 
Oe ES Eo “aa 2434 
Baltimore-American (new stock) 
ee ae 56 
ig mibett & Ce,, N. V.......... 5614 
G. W. Fanning & Co., ee Se 5634 
8 “Roy STOR Ye seer ck sik sa.0 4:0 + 6.016 weds 56% 
Brooklyn Fire 
Gilbert Elliott & Co., N. Y.......... 24 
G. W. Fanning & Co., N. Y......... 25 
W. Wallace Lyon & eens 25 
OL Eee 24 
Bronx Fire Ins. Co. 
W. Wallace Lyon & Co............. 110 
oa NI OE GO... oc cc cece 107 
NS eee eee 108 
NN 9s cng cw gap 6/050 Cm 6 0.0% 109 
Camden Fire 
Arthur Atkins & Co., N. Y.......... 3514 
L. A. Hollander & Co., oe A as 35% 
eng Elliott & Co., N. Y. Ose 3514 
G. W. Fanning & SS ete Sic tice eins 3514 
x “Roy | Eee ae 34 iB 
er ere 34 
Carolina Insurance 
mr Atkine & Co., N. Y........:. 44 
Gilbert Elliott & Co., N. Y.......... 45 
G. W. Fanning & Co................ 45 
oO eee 43 
ee ee 45 
Chicago F. & M 
Charles Sincere & Co., Chicago. ..... 18 
SS ee ee 18 
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H. D. KNOX & CO. 


NEW YORK BOSTON 
27 STATE 





Commercial Cas. Ins. Co. 


Gilbert Elliott & Co., N. Y.......... 45 

Py SE re errs eee 45 

Gilbert Hiliott & Co., N. Y.......... 45 
Continental Assurance 

Gilbert Elliott & Co., N. Y.......... 82 

Charles Sincere Co., Chicago........ 82 
ary oe Cas. 
G. W. Fanning & Co.. Speer 69 
Charles Sincere & Co., Chicago. fu. en 70 
oO Se ere 69 
Gilbert Elliott & Co., N. Y..... anes 6914 
sR oo ag or oad a arson 69 
Continental Ins. Co. 

Lewis & Co: Hartiard...:.......... 83 
Eagle Fire (Newark) 

Gilbert Elliott & Co., N. Y. ‘ews 85 

G. W. Fanning & Co. NCS Sas 85 
Equitable Casualty & Surety Co. 

G. W. Fanning & Co.......... Fe etal 45 
Giltiert Mito & C0... 5. 5. sense 45 
Palmer & Co., New York City....... 45 
pg ee eee 45 

Excess Ins. Co. of America 
Githert Hikott & Co., N. Y.........5 16 
Es re ae oie 16 
Gr We Pee BGO k, 6. oie ices 14 
ig I NI tao asa epi wo 86-86" 08 15 
F — Phenix 
Tewas f& Co., Beritord |... 256.605 525% 100 
Fidelity and Casualty 
Arthur Atkins & Co., N. Y.......... 210 
(5 2... eer 210 
CS, Wee POR Be. ove vie cin nis 205 
Gilbert Elliott & Co., N. Y... vex eee 
Firemen’s Insurance Co. of Newark 
oe, ee ee aera 43 
Miliken & Pell, Newark............. 4234 
L. A. Hollander & Co., — ethics 42 
Arthur Atkins & Co., N. Y.......... 4234 
Gilbert Elliott & Co., N. Y. parecer 42 
Lewis & Co., Burtigml C2 .. sc. cn. 6 42 
Dp IN ooo 55.50 245 5s ie Reis es 08 42 
Franklin Fire (ex rights) 
pf er ee aereooer 220 
Arthur Atkine & Co., N. Y.......... 220 
Gilbert Elliott & Co., N. Y.......... 220 
NEE MIMI oo 5 oie sale 0s eh ss nth 21:6 220 225 


Glens Falls 


Arthur Atkins & Co., N. Y.......... 73 75 
Lewis & Co., Hartford......... tele 70 72 
Gilbert Elliott & Co., N. Y.......... 71 75 
ier CURES fo 5 5. ns oo die 6 eR ee ee 70 75 
fag) SS nr ee rare 71 r 
Globe & Rutgers (new stock) 
Gilbert Elliott & Co., N. Y.......... 1510 1550 
POUR CORNING oc. 5-6. 5.0.85 he eo 6S 1510 1540 
ee ere eee 1500 1530 


W. Wallace Ly Ore COs cic b + osc ee 42 46 


Great American Ins. Co. 





L. A. Hollander & Co., Newark...... 4534 463 
Asthur Atkins & Co., N. Y.....20066 45 47 
Kewis & Co, Hurtiord.. 6... c6cs0e 45 47 
J; Roy SEC NE ae ete Set At 45 46 
Gilbert Elliott & Co., N. Y.......... 4534 4634 
Cite Geet... 6 ce ckeecctages 45 47 
G. W. Fanning Gol he 46 48 
Hanover Fire 
Arthur Atkins & Co., N. Y.......... 85 87 
Chintimr Giberte:. 6. os oe sie es scien 84 86 
Lewis & Co., Hz 9 aig TSE Wuee ce ees 85 87 
Gilbert Elliott & (SRE Sa” RE se Sree 84 86 
DCT en OME <i a ois oo 5.50 4 die vow. eio% 84 86 
Halifax Fire 
Combe GNbert. Sos cc cts acce 30 33 
Gilbert Elliott & Co., N. Y.......%.. 31 33 
ba an i een On 31 32 
Harmonia Ins. Co. 
Gilbert Elliott & Co., N. Y.......... 3614 38 
Ciiston Gitbest. .. 5. cc cee Wee nue sieen 36 38 
OO fr re ere errr 36 38 
Home (N. Y.) ex Home Sec. Co. 
Gilbert Elliott & Co., N. Y.......... 603 607 
De OS ee eer ere 602 606 
Pe A ey ee 60214 .... 
Hudson Cas. Ins. Co. 
TT Tere ere 9% 1014 
Gilbert Elliott & Co., N. Y. 9% 1014 
PN MEME a 555. oro /0. 95 dere wccis eee ee 9 10} 
Importers and os ya 
Gilbert Elliott & Co., N. Y.......... 115 120 
CT ROE 65.5 ok ons Rs erlacaie ss 115 120 
SMITE ww oy cS nus 4 se se sigrs: oie 116 118 
Ins. Co. of North America 
Bedis-cc Co., Fiattton <b sce cns2 done 80 83 


Insurance Stocks 


We wish to buy 


200 Excess 

50 Fidelity & Casualty 
200 Industrial of Akron 
300 National Liberty 
100 National Union 

20 New Hampshire 

70 Niagara 





We wish to sell 


50 Continental Assurance 
200 Great American 

20 Hartford 

25 Northern 
100 Northwestern 

50 U.S. Casualty 

29 U.S. Merch. & Ship. 








GILBERT ELIOTT & CO. 


Members of New York Stock Exchange 
Members Assn. of Bank Stock Dealers 


11 Broadway 
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Peoples National 














‘Wallace Lyon & Co............. 42 45 a ere eee 37 38 
My ROW IMMIEE 05 ooss)s cinattan <3 42 44 Gilbert Elliott & Co., N. Y.......... 363 3734 

Maryland Casualty PQ 3 rT ore 3eis 3714 

Gilbert Filliote eS ere 140 143 Presidential F. & Mi ae ’ 
OY VEOSI. «6. seen ecccsesceese arles Sincere & Co., ee 29 

Merchants Fire Public Fire Ins. Co. 

Guer = : ree Lg : SE eal oe eo be Miliken & Pell, eee = oie -eiarenege 26 27 
Arthur Atkins eh Ab a ane 4 Gilbert Elliott '& Co., Seuees 26 27 
}. recdeie go a 140 148 Public Indemnity ; ‘ 

Merchants rs. Fire Miliken & Pell, Newark............. 24 26 
G. W. Was @ CO... oo sc css 27 28 Republic Fire, Pittsburgh ; 
— : aig Sarin sc erbaraety oe 26% 3774 a Elliott & og Wevins be <0 39 41 
Wallace Lyon Wi cicieisce.cte Suk 530s os es 2 i... Wallace Lyon & Co... ....6.505. 39 44 
De ee errr errr 261% 27% Security Ins. Co. of New Haven 

ay — _ 4 we i aa Clinton Gilet. 5.0 Gia ttipeacs eheoes 125 130 
Arthur Atkins Mig Es Mnadiss sia 5 Arthur Atkins & Co, N. '¥.,...<65.... 126 130 
Clinton Gilbert.......... tne tenes 85 88 Gilbert Elliott & Co., N. Y.......... 125 130 
a Me CO Me Bikcicteaee Po = —— F. & M. Ins. Co. 

OW NOONE soos 55 8 ond Bare ee wads 5 PRRRIROMD CAME og aoe sic ngage ace 3 190 200 

National Fire Gilbert Elliott & Co., N. Y...... 5 2 
Lewis & Co., Hartford.............. 1460 1480 J. Roy maa... 2 198 798 
J. Roy [SR eR ne 1450 1475 Southern Surety 

National Liberty (new stock) ee are 41 43 
aoe Se sh Ce it a eee: 7 nis Gilbert Elliott & Co., N. Y.......... 41 44 
xilbert Elio oO “hy Pe ery 32 3314 Stuyvesant 
Clinton RABNOORE 6 ong oid Senne siciensie's 32 33 CACCM CINE 3 os ei cro diarawiweleiwe'e 4s 455 465 
1, WU RAE OE Oe 5 cig oven 0's ove e's 32 3314 Pe OG ANNO oc cc ase ene casas. 455 462 
Be RO is go oo waieses eenewnns 32 34 Arthur Atkins & Co., N. Y.......... 455 465 

a ey roe a8 (ex rights) te ad Gilbert Elliott & Co., N. Y.......... 455 465 

ilbert Ellio We = «3G opera -« Sun Life Assn. 
G. W. Famine & Co. csj.5 6 scewcess 330 340 Gilbert Elliott & Co., N. Y....... 2400 2500 
J. Roy DOE... 5. ak... A seabs 330 340 COUT IOERL os. 556 ie cades oears 2400 2450 

New Amsterdam Cas. __ S Sylvania Ins. Co. 

a psc OSes. OG eae = = E Ww. —— ett & C626 oc sk sd 32 34 
te ROW ROAR v6 ow dicice e's Ko ele'e-d o-e'6 J. S. Fire Ins. Co. 

New York Casualty Co. CATE oo. 6 Sk Sites Hehe ess 125 130 
Gilbert Elliott & Co., N. Y.......... 120 125 Gilbert Elliott & Co., N. Y.......... 127 130 
: ae Eee aie waves oh ties donaronctaierae iat ae a J. Roy ag 53 MAGE PRR re 124 127 

ON OS eae ee eee niversal Ins. Co. 

New World Life ; Arthur Atkins & Co., N. Y.......... 74 77 

_ Charles Sincere & Co., Chicago...... 14 16 United States Merchants & Shippers 

EE cd ag 9 a¢ - < — | pee See See eee eee 470 490 

_.W. Wallace Lyon & Co...........-. 2 Virginia F. & M. 

Niagara Fire COU IEG oss, Sees Sa wk casera sd 134 140 

- —— ee Pet pr Ly Soke 9 Bora Sekeks ¢ 165 170 Gilbert Elliott & Co., N. Y.......... 134 139 

Nor! iver Ins, Co. Arthur Atkins & Co., N. Y.......... 3 ¢ 
Gilbert Elliott & Co., N. Y...... ce ane 455 Z ae vouuee. ate * LE APR eee 138 140 
oy — MOtks Me Wiekewswecks br = bag 5 sone? Fire 
pM RIES 6. «56. co 6:6 ows 0s wele sielee 5 5 ee ae ae ee a 86 89 

Pacific Fire Gilbert Elliott & Co., N. Y.......... 82 85 
Gilbert Elliott & Co., N. Y.......... 160 180 Arthur Atkins & Co., N. 1, ee 82 83 
RR eT ee ere 160 175 Je MOG PIONS 6 iso oe vccecee cscsiens 82 85 

HARTFORD STOCKS 
* 
Specializing Aetna Casualty and Surety 
Conning & Co., Hartford............ 1925 1950 
Lewis: & Co., Hartlord...........2... 1925 1975 
ms Aetna Fire Insurance 
in Conning & Co., Hartford............ 750 770 
Lewis & Co., Hartiord.............. 760 770 
Aetna Life Ins. Co. 
Conning & Co., Hartford............ 1415 1425 
Lewis & Co., Hartford.......... 1420 1430 
Automobile Insurance 
Conning & Co., Hartford............ 590 600 
INSURANCE Lewis & Co., Hartford.............. 590 600 
Conn. General Life 
STOCKS Conning & Co., Hartford............ 2350 
Lewis & Co., Hartford.............. 2350 
Hartford Fire 
Conning & Co., Hartford............ 1100 1110 
MILLIKEN ce PELL Lewis & Co., Hartford.............. 1105 1115 
Hartford Steam Boiler 
Conning & Co., Hartford............ 860 875 
9 Clinton Street Lewis & Co., Hartford.............. 860 880 
National Fire 
NEWARK, N. J. Conning & Co., Hartford............ 1460 1480 
Lawn & Ca, Hartiogd...... 02.2225. 1460 1480 
Phoenix Insurance 
Newark Phone N. Y. Phone Conning & Ce., Hastlatd. .. 6.5000. 1015 1030 
Market 0873 Bowling Green 6489 Lewis & Co., Hattlord: .. 0.66. ccise 1015 1025 
Travelers Insurance 
Conning & Co., Hartford............ 1990 2010 
Lewis & Co., Ha. . tfotd . .....0600. ‘ 2000 2020 
need careful consideration at this time. The effects of 


MAZPACH Z-= 








the past consolidations in the bank and insurance field, 
together with the possibilities for future mergers in these 
fields make a careful analysis of your investments neces- 
sary. We invite your use of our 


Statistical Dept. 


Our Organization specializes in the buying and selling 
of large blocks of bank, insurance and industrial stocks. 
Inquiries invited. 
G. W. FANNING & CO. 

11 Broadway, New York City 
BANK AND INSURANCE STOCKS 


Whitehall 3601 

















NEW ENGLAND STOCKS 


American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston... . 27 29 
H. D. Knox & Co., Boston.......... 28 29 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston... . 20 23 
H. D. Knox & Co., Boston.......... 21 24 
Boston Insurance (new stock) 
Chas. A. Day & Co., Inc., Boston.... 940 960 
H. D. Knox & Co., Boston.......... 945 955 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
WENO . 350 oa ere ces Sadar eee a a 95 
COMIN. 6 5 Bs ei 5 aigicone dnc nes 300 
H. D. Knox & Co., Bost6n: 
PREIS oc cd cataeupyesnee ces 95 
COMIN. 665 ec snot ce cee sn sae es 300 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 480 500 
H. D. Knox & Co., Boston.......... 480 485 
Mass. Bonding & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston... . 168 174 
H. D. Knox & Co., Boston.......... 168 Sa 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston... . 25 35 
H. D. Knox & Co., Boston.......... 30 asa 
New England Fire 
Chas. A. Day & Co., Inc., Boston... . 45 ees 
HD. Enon & Co. Basen... .os:0-6 42 45 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Bosgon... . 660 675 
Old Coiony Insurance 
Chas. A. Day & Co., Inc., Boston.... 1000 
Providence- Washington 
Chas. A. Day & Co., Inc., Boston.... 925 935 
H. D. Knox & Co., Boston.......... 935 945 
Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston. ... 190 200 
H. D. Knox & Co., Haden... ... 198 203 
United Life and Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston. 48 52 


H. D. Knox & Co., Boston......,... 47 49 
New Hampshire Fire 3a 
H. D. Knox & Co., Boston.......... 670 675 


LIFE UNDERWRITERS DINE 
Seven Hundred New York Insurance Men 
Gather for Dinner at Hotel Astor 

The regular monthly dinner of the Life Un- 
derwriters Association of New York was held 
at the Hotel Astor on May 14 with an atten- 
dance of about 700. After the dinner the mem- 
bership was entertained by the Utica Jubilee 
Singers after which the meeting was formally 
opened by the proposed amendments of the by- 
laws being voted upon and passed. 

The following new. officers were announced 
by the nominating committee: John C. Mc- 
Namera, president; E. J. Sisson, first vice- 
president; A. P. Woodward, second vice-presi- 
dent; Mervin C. Lane, third vice-president ; 
Wm.. C. Bawden, executive manager. Follow- 
ing this announcement the meeting was ad- 
dressed by Dr. Harvey N. Davis, president of 
Stevens Institute of Technology. Dr. Davis 
made an excellent talk. 


INSURANSHARES CORPORATION 
OF NEW YORK 
Increases Board of Directors 

At their regular annual meeting, on May 9, 
the stockholders of Insuranshares Corporation 
of New York approved a change in the by- 
laws of the company by which the number of 
directors is increased from fourteen to twenty. 

In addition to the present directors, Edwin 
W. Levering, Jr., vice-president of the United 
States Fidelity and Guaranty 
time, and Henry B. Twombley, 
in the firm of Putney, Twombley 
were added to the board. 


Company of Bal- 
senior partner 
and Putney, 


REDUCING SURETY BOND RATES 

Frank H. Noble, manager at Des Moines, 
Ia., for the American Surety Company of New 
York. announces the reduction of surety bonds 
Son concrete highway paving contracts from 
14 per cent to 1 per cent. 
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EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Through its reinsurance affiliations the 
Excess Insurance Company of America 
can supply LICENSED REINSURANCE 
for Maximum Capacity Requirements 
for all Casualty and Surety Lines 
Excess and Share 





Executive Offices 
84 William St., New York City 
Telephone: Beekman 0890 
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CONTINGENT LIABILITY 
IN TEXAS 


Board Rules No Limit on Number of 
Employees Liable on Automobile 
Coverage 





NEWSPAPER TRUCKS IN CLASS 3 





Ruling on Automobile Coverage in Mexico 
Deferred for Want of Experience 

DatLas, TEx., May 14—The Board of In- 
surance Commissioners at Austin has handed 
down its decisions on questions recently dis- 
cussed at an open hearing regarding automo- 
bile coverage. On the non-ownership and con- 
tingent liability insurance question the board re- 
drafted its entire rules and extended the field 
of coverage on this line. Previously liability 
on employees not exceeding 500 was allowed. 
Now there is no limit on the number of em- 
ployees. The board also held that insurance 
companies would be held liable for transactions 
with autos owned either in whole or in part 
by the assured, hired or leased by the assured. 
It also held the companies would be liable for 
all employees whether paid salaries, commis- 
sions or otherwise. 

Cars for delivering newspapers were taken 
from class 2 to class 3. 

No action was taken on the matter of cov- 
erage for fire or theft in Mexico, sufficient data 
not being at hand to make a ruling. No action 
was taken on the matter of theft rate for deal- 
ers in automobiles due to lack of experience 
having been filed with the commissioners. A 
later hearing will be called to thresh out these 
matters. : 


OHIO COURT GIVES RULING 
Decides Against United States Fidelity 
and Guaranty Company—No State Law 
Fixing Age Limit 

3ALTIMORE, Mp., May 13.—A policy of auto- 
mobile insurance issued by the United States 
Fidelity and Guaranty Company provided that 
it should not cover any liability of the insured 
while the automobile was being operated by 
any person under the age limit “fixed by law,” 
or in any event under the age of sixteen years. 
The automobile was being operated by an em- 
ployee of the insured in an Ohio municipality 
when an accident occurred. The employee was 
more than sixteen, but less than eighteen years 
of age. An ordinance of the municipality made 
it unlawful for an owner of an automobile to 
permit a minor under eighteen to operate it, 
but there was no State law fixing-an age limit. 

The Federal Circuit Court of Appeals for 
the Sixth Circuit held that the insurance com- 
pany was liable under the policy because the 
employee operating the automobile was not un- 
der the age limit fixed by the law of the State, 
which, in fact, did not fix any age limit. 


EX-GOVERNOR SMITH ATTENDS FIRST 
MEETING 


Newly-Elected Director of Consolidated 
Indemnity Assumes Duties 

Former Governor Alfred E. Smith attended 
his first board meeting last Wednesday at the 
offices of the Consolidated Indemnity Company, 
475 Fifth avenue, New York. 

Mr. Smith is a director of that company as 
well as of the Metropolitan Life Insurance 
Company, and he is also director of the County 
Trust Company, a New York banking interest 
which has been organized recently. Between 
board meetings he is writing his life story for 
the Saturday Evening Post, and from his own 
statement it can be believed that he is a very 
busy man. Were the visiting list not so heavy 
he would have more of his writing over with, 
he said. 

The former governor and presidential nom- 
inee walked from his apartment in the Bilt- 
more to the offices of the Consolidated and was 
met with many happy smiles on the way. 

The Consolidated Indemnity and Insurance 
Company through Rolland R. Rasquin an- 
nounced that with the American Surety Com- 
pany and the Bankers Indemnity Insurance 
Company, as co-sureties, a bond in the amount 
of $2,007,000 was written for A. C. Windsor, 
Inc., covering the construction of the Essex 
County Hospital at Belleville, N. J. 


NEW INSURANCE BROKERS 


Two hundred and fifty applicants for licenses 
as insurance brokers in Greater New York 
appeared for examination before the insurance 
department on Tuesday of this week. Twenty 
questions are asked of each applicant and the 
correct answer to fourteen must be given be- 
fore a passing grade of 70 per cent, necessary 
for issuance of a license is earned. Altogether 
there are 18,000 brokers in the State of New 
York, about 15,000 of which operate in the 
metropolitan district. 
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NATIONAL BUREAU ELECTS 
NEW OFFICERS 


Department Managers and Commit- 
tees Named for Another Year by 
Underwriters 








ALBERT W. WHITNEY, ASSOCIATE 
MANAGER 





Heads of Various Administrative Divisions 
Remain Same as Before 


Officers, department managers and _ the 
executive committees of the National Bureau 
of Casualty and Surety Underwriters were 
elected at last Thursday’s meeting of the 
bureau. The nominating committee submitted 
the list which was unanimously adopted but 
did not submit for the bureau’s consideration 
the name of a new general manager. It is 
expected that this office will be filled very soon 
according to the chairman of the nominating 
committee, Jesse S. Phillips. 

The officers chosen are as follows: Albert 
W. Whitney, associate general manager and 
actuary; L. L. Hall, secretary and treasurer. 
The managers of the various departments are: 
Milton Acker, manager of compensation and 
liability department; E. E. Robinson, manager 
of automobile department; L. A. Sawyer, man- 
ager of burglary department; H. W. J. Har- 
grave, manager of claim department; L. L. 
Hall, acting manager of plate glass and boiler 
and machinery departments. : 


CASUALTY ACTUARIAL SOCIETY TO 
MEET MAY 24 
Terence F. Cunneen to Speak — Merit 

Rating to Be a Topic of Discussion 

The Casualty Actuarial Society will meet on 
Friday, May 24 at the Hotel Bond, Hartford, 
Conn., and beginning at 2:00 p. m. the society 
will be addressed by Hon. Terence F. Cun- 
neen, manager, Insurance Department, Cham- 
ber of Commerce of the United States, and 
others. 

Among the topics to come before the meet- 
ing for informal discussion will be the follow- 
ing three leaders: 

1. Automobile Merit Rating. 

2. Trend in Automobile Public Liability 
Experience. 

3. Excess Compensation Insurance for Self- 
insurers. 


HUDSON CASUALTY IN VERMONT 

The Hudson Casualty Insurance Company, 
Jersey City, N. J., has received its license to 
write all casualty lines and also bonds in the 
State of Vermont. The development of this 


territory will be under the supervision of the 
company’s New England department, located in 
Hartford, Conn. 
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QUESTION VALIDITY OF QUEBEC 
COMPENSATION ACT 
Judge Interprets Law That He Can Refuse 
to Homologate Award Made by 
Commission 

Justice Surveyor declared in Ottawa, Can- 
ada, that if the law “makes it incumbent on 
judges to accept the findings of the commission 
and confirm the awards without investigating 
the facts of the case, then the law is uncon- 
stitutional. It would be unconstitutional be- 
cause judges of the Superior Court are in no 
way under the control of the provincial legis- 
lature but take their powers from the Federal 
parliament.” 

It would be a serious blow for the working 
people to be driven to the common law in case 
of accident yet, if it be true that an award of 
the commission is confirmeed only at the dis- 
cretion of the judge, and that the legislature 
has no power to enact that the judges shall 
homologate such judgments, we are faced with 
a condition where the act becomes inoperative, 
and a judge of the Superior Court becomes the 
court of appeal to the commission, and can call 
for witnesses and all other matters which go 
with court action, which we had hoped to get 
rid of when the present workmen’s compensa- 
tion act was brought into being. 


HONOR JOHN A. COCHRANE 
National Surety Associates Commemorate 
His Tenth Anniversary 

Vice-President John A. Cochrane of the Na- 
tional Surety Company following a month of 
splendid production and on the tenth anniver- 
sary of his service with that company has been 
presented with a Florentine bound scrap book 
containing congratulatory lettergrams from 
each individual of the forgery bond department 
in the United States and Canada. 


The book has a hand lettered dedication with 
introduction and contains a message from Chair- 
man William B. Joyce addressed to Mr. Coch- 
rane’s associates which says: “I join with you 
all in fittingly recognizing John A. Cochrane's 
anniversary with our company. In the past ten 
years forgery bond history has been made, more 
through the efforts and indefatigable work done 
by Mr. Cochrane than through all other fact- 
ors combined. No man is so much entitled to 
credit for the field activity in the forgery bond 
world as is Mr. Cochrane.” 

A favorite quotation of Mr. Cochrane is also 
enscribed in the book “By their works shall ye 
know them” and this is followed by an inter- 
view with the recipient in which he expresses 
his idea of his organization: “Men shoulder 
to shoulder working valiently for an idea, a 
common cause * * * manpower, -brain- 
power, power to accomplish! No man seeking 
to ride upon the shoulders of his associates ; 
to win fame and fortune because of the mass 
accomplishment of his fellows, but men to- 
gether, together representing the power to do 
whatever they set their minds and hearts upon.” 

The book is placed proudly beside “The Coch- 
rane Book” likewise presented to him several 
years ago by these same associates. 


REVIVE SOUTHERN 
SURETY OF IOWA 





Northern Indemnity Will Be the 
Name of New Carrier 





WILL ENTER SOUTHERN SURETY 
TERRITORY 





Old Par to Be Reduced—New Company 
Will Have $600,000 Capital 


Des Mornes, Iowa, May 11.—The board of 
directors of the Sotthern Surety Company of 
Iowa has called a meeting of stockholders in 
Des Moines for May 28 for the purpose of 
changing the name of the present company, to 
the Northern Indemnity Company of Iowa and 
to take other necessary steps to launch the com- 
pany into the general casualty insurance field. 

The home office of the new company will be 
in the Southern Surety Building, Sixth avenue 
and Mulberry street and the veteran insurance 
executive, C. S. Cobb, will be president. Other 
officers will be Norman Moray, chairman of 
the board; F. A. Ungles, vice-president, and 
J. T. Price, secretary-treasurer. 

One of the important actions to be taken at 
the stockholders’ meeting will be reduction of 
the par value of the stock from $10 to $5 a 
share, thereby reducing the capital from $1,- 
200,000 to $600,000 and putting $600,000 into 
surplus. 

The Northern Indemnity Company of Iowa 
will do business in practically all of the forty- 
two States in which the companies of the 
Southern Surety group are now entered. The 
new Des Moines company will be represented 
by the present field and agency force of the 
Southern Surety group. The office force of 
the Northern Indemnity will be recruited 
locally, Mr. Price said. 


Members of the directory board of the 
Southern Surety Company of Iowa who were 
in session Tuesday were, E. H. Mulock, Keith 
Merrill, J. J. Wagner, Carter Witt, all of 
Des Moines, and T. J. Price who came direct 
from the home office of the Southern Surety 
of New York in St. Louis. 


It was pointed out that as the stock of the 
company is held largely by stockholders of the 
Southern Surety Company of New York, the 
favorable action of the meeting called for May 
28 is assured. Mr. Price explained that launch- 
ing of the Northern Indemnity Company of 
iowa is in line with the announced policy of 
Caldwell & Company, of Nashville, Tenn., and 
Kidder, Peabody & Company of New York, 
large investment bankers who financed the 
Southern Surety Company of New York and 
who plan to add to the Southern Surety group 
of insurance companies until it includes an out- 
standing representative of each class of insur- 
ance coverage—life, health and accident, cas- 
ualty, fire, surety, etc. 

Organization of the Northern Indemnity 
Company of Iowa will give the Southern Surety 
group representation in every field but life in- 
surance. 
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CANADIAN SURETY WRITING FIRE 
Company Extending Coverage Adds $200,- 
000 to Capital 

The Canadian Surety Company, Toronto, 
Ont., has been licensed by the Dominion De- 
partment of Insurance, Ottowa, to transact in 
Canada the business of fire insurance in addi- 
tion to casualty, surety and accident and health 
coverage heretofore written by that company. 

At a shareholders meeting of the Canadian 
Surety Company capital increase was authorized 
in the amount of $200,000 by means of the is- 
suance of new stock with valuable rights ac- 
cruing to shareholders. Cash capital of the 
company now totals $500,000; surplus is $400,- 
000, with additional reserves of $325,000, bring- 
ing a total security to policyholders of $1,225,- 
000 as of May 9, 1929. The company is an 
affiliate of the American Surety of New York. 


SOUTHERN SURETY 
CO. OF NEW YORK 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 











Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 





Let the Southern Serve You 
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PRINTERS OF SPURIOUS CHECKS 
SOUGHT BY UNION INDEMNITY 
Insurance Securties Company, Inc., Co- 
operates With Banks to Detect 
Forgeries 
A spurious travelers check purporting to be 
issued by the Union Indemnity Company of 
Maryland has been returned by the Equitable 
Trust Company of New York as a gross for- 

gery. 

The check was printed in protectograph paper 
and in form seems correct in every detail ex- 
cept for the fact that there is no Union In- 
demnity Company of Maryland. The forgers, 
taking advantage of the advent of the tourist 
season, played cleverly upon the familiar name 















A Commercialized Rubber Check 


of the Union Indemnity Company, the execu- 
tive offices of which are in New Orleans and 
New York. 

Officials of the Union Indemnity Company 
of New Orleans immediately offered their ser- 
vices in bringing the forgers to justice and are 
co-operating with the American Bankers As- 
sociation in detecting the criminals. 

Five thousand agents of Union Indemnity 
Company and the other companies affiliated with 
the Insurance Securities Group of companies 
which include Northwestern Casualty and 
Surety Company, La Salle Fire Insurance Com- 
pany, Bankers and Merchants Fire Insurance 
Company, Detroit Life Insurance Company and 
Union Title Guarantee Company, have been no- 
tified to keep a careful lookout for similar 
checks. 


HUDSON CASUALTY RIGHTS 
100,000 Share Issue to Be Subscribed to 
at $9 Per Share 


Directors of the Hudson Casualty Company, 
Jersey City, N. J., have sent a letter to stock- 
holders announcing their rights to subscribe to 
100,000 new shares of the capital stock of $5 
par value, at $9 per share. The offer is made 
to shareholders as of May 15 and will entitle 
them to subscribe to one new share for two 
now heid, and the offer will expire May 31, 
1929. 

The increase in the capital stock was ap- 
proved May 3, 300,000 shares now being in 
process of issuance. The proceeds from the 
sale of the new stock will be used in connec- 
tion with the entry of the company into sev- 
eral additional States, and also for the devel- 
opment of the surety bonding department of 
the company. 





PLAN ACTIVE FINISH 





Insurance Federation of Illinois 
Arrange Program for Balance of 
Year 





MEETING AT CHICAGO WELL 
ATTENDED 





Approve Organization of Insurance Edu- 
cational Service to Co-operate With 
Schools and Colleges 
The board of directors of the Insurance Fed- 
eration of Illinois laid down a comprehensive 
program of activity for the balance of the year, 
at a special meeting on May 3 at the St. 

Charles Country, Club, Chicago. 

An aggressive membership cam- 
paign, covering the entire State will 
be in charge of two committees, com- 
posed of representatives of the Chi- 
cago area, and the other out-State. 
The directors also approved of the 
organization of major branches of in- 
surance, one concentrating of an in- 
surance educational service, through 
which co-operation with schools, col- 
leges and other institutes of learning 
throughout the State will be devel- 
oped, and maintained. 

A move will be made to establish an insurance 
legislative bulletin service for the entire business 
in Illinois. Every insurance organization in the 
State will be asked to co-operate. 


CASUALTY ACTUARIAL SOCIETY IS- 
SUES 1929 YEAR BOOK 

Gives Complete List of Officers, Fellows 

and Committees as Well as Society 

Rules 

The 1929 Year Book of the Casualty Act- 
uarial Society is now available. It contains the 
list of officers, fellows, associates and standing 
committees. For 1929, the officers are: George 
D. Moore, president; S. D. Pinney and Paul 
Dorweiler, vice-presidents; Richard Fondiller, 
secretary-treasurer; R. J. McManus, editor, 
and William Breiby, librarian. The commit- 
tee chairmen are: William Leslie, admissions ; 
Harwood E. Ryan, auditing; R. J. McManus, 
editorial; E. W. Kopf, educational; Joseph 
Linder, examinations; Leon S. Senior, papers; 
Thomas F. Tarbell, program, and B. D. Flynn, 
compensation and liability loss reserves. 


BRONX TITLE & MORTGAGE GUARAN- 
TEE CO. ORGANIZED 
Capitalized at $4,500,000 

Orgarization of the Bronx Title and Mort- 
gage Company was announced on Saturday. 
The capitalization of this company will consist 
of 60,000 shares of $50 par value stock which is 
being subscribed for at $75 per share, $50 being 
apportioned to capital and $25 to surplus and 
reserves. The new company is the first strictly 
local enterprise of its kind in the Bronx and 
ranks among the first ten companies of its kind 
in New York State. Leo J. Ehrhart, an engi- 
neer, is president, and Albert Pross is treasurer. 
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CONSOLIDATED INDEMNITY AND 
INSURANCE COMPANY 
Appointments 
Milton J. Furest has joined the staff of the 
Consolidated Indemnity and Insurance Company 
as assistant manager of the Conversion Bond 
Department and Guaranteed Note Department. 
John J. Cunningham has been appointed chief 

of the engineering department. 

Charles R. Clensor comes to the Consolidated 
Indemnity and Insurance Company as assistant 
manager of the Fidelity Bond Department under 
Arthur H. Hayum, manager. 


LARGE CARRIERS AFFILIATE 

(Concluded from page 3) 
The operations are conducted from the com- 
pany’s own building at 100 Broadway, New 
York, and dividends having been paid on the 
company’s stock continuously since 1887. Its 
surplus and undivided profits were $6,027,831 
at the end of last year. 

The New York Casualty Company was in- 
corporated in 1891 as the New York Plate 
Glass Insurance Company and in 1925 assumed 
its present name. It has a capital of $1,500,- 
000 and its surplus and undivided profits were 
at the end of last year $2,862,000. It transacts 
all kinds of casualty insurance (except work- 
men’s compensation) and a limited amount of 
suretyship. It is represented in the field by 
approximately 2000 agents. 

A particular significance attached to to-day’s 
announcement is the broadening of the lines 
of the American Surety Company’s business to 
include all forms of casualty insurance. The 
New York Casualty Company also contem- 
plates enlarging its operations by writing work- 
men’s compensation insurance and by increasing 
its fidelity and surety business. It is stated that 
the separate identity of each company will be 
maintained and announcement was made that 
the casualty company has signed a lease for 
considerable additional space at its present lo- 
cation at 80 John street. 

The principal executives of the American 
Surety Company are: F. W. Lafrentz, chair- 
man of the board; R. R. Brown, president, and 
A. F. Lafrentz, first vice-president. The of- 
ficers of the New York Casualty Company in- 
clude: J. Carroll French, president; Harvey 
L. Jones and Emil L. Hoen, vice-presidents. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Audits Calculations Consultations 
tion aluations 


s ua’ 
28 CHURCH STREET NEW YORK 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 


WOODWARD, FONDILLER and RYAN 
Consuctine AcTuARizs 
Insurance ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 
Jonathan G. Sharp 


75 Fulton St. 
New York 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 

























JAMES o, eeeN, F. A. I. A. 
onsulting Actuary 
LIFE egg ae ig ye Intermediate, 
Group, Industrial and ecial Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York | 
420 LEXINGTON AVE. NEW YORK CITY) 
Room 101 1 101 Memorial Bldg., Nashville, Tenn. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg. ATLANTA, GA. 











Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


ERSTON L. MARSHALL 
CONSULTING ACTUARY 
919 Hubbell Building 
DES MOINES, IOWA 


T. J. McCOMB 


CONSULTING ACTUARY 


Colcord Bldg. OKLAHOMA CITY, OKLA. 


FRANK M. SPEAKMAN 


Consulting Actuary 


Associates 
Fred E. Swarts, ©. P. A. 
Mg Bg Clayton 


THE BOURSE PHILADELPHIA 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 





128 North Wells Street, Chicago 











ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—-Dominion Charter 


Claim Adjusters for Insurance Companies 
UNDER ALL POLICIES 


HEAD OFFICE: 465 St. John St., Montreal. 


Telephone Main 3300-2607 


BRANCH OFFICE: 11 Mountain Hill, yuebec City 




















PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwr’ters 
This valuable new salesmanship book is 
divided into two parts, one designed expecially 
for inexperienced life insurance solich.ors, and 
the other for experienced life unde writers. 
The chapter titles are: 
PART ONE—FOR THE INEXPERIENCED 
AGENT 
Intelligent Prospect- Closing the Transac- 


Common Sense Ap- Selling Insurarce to 


Meeting Objections Nailing 
“ae Seite Their — - 
Things to. Know—Some to Forget 
PART TWO—FOR THE EXPERIENCED 
UNDERWRITER 
Settin. a Definite Ideas Off the Beaten 


G Path 
Keeping Old Ceon- Programming Insur- 


tracts Bright ance 
racking Some Hard Newer Plans of Pro- 
Nuts tection 


Agency Building and Claims Service 
Producing Permanent Policyholders 


sets forth many proved plams and business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. 
This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
Aone... British Institute of Actuaries. 
MAJOR E. S. ALLEN, D. S. O., 
Associate,  —ichaartal Society of America. 


PIPE & ALLEN 


Consulting Actuaries 














1711-1712 Metropolitan | Bldg., Toronto, Ont. 


























R. M. MESSICK 


Consulting Actuary and Adjuster 
Flatiron Building 
DENVER, COLORADO 








Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 


PRICES 


Single copy, 50 cents 
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O agents should allow a single week to 

pass without a definite amount of 

straight canvassing. There is nothing 
new in this statement. It has been preached 
to agents ever since industrial insurance was 
first written, but it is one of those truths which 
never grow old. 

Everything may be said in its favor. It 
strengthens the agent’s metal, it improves his 
method of approach in dealing with selected 
prospects, it helps him overcome timidity, it 
aids in building a solid debit, and best of all, 
if followed out peristently and conscientiously, 
it swells his pay voucher. 

No doubt many a time John Brown has 
turned away thankfully, having knocked on a 
door without having received a response, yet 
if he will persist in knocking on enough doors 
and introducing himself as the agent of the 
Popular Life Insurance Company, and asking 
if all of the family is protected, he will get 
some leads out of which he will write some new 
business. And it will not be long either be- 
fore John will discover that not everyone will 
turn a cold shoulder to him. There is still much 
human kindness left in the world, and if the 
agent’s introduction is courteous and business- 
like, in most cases he will get a hearing. Many 
agents, after a little experience, actually like 
to straight canvass. 

The first crudities soon wear off, 
agent becomes adept in straight canvassing. He 
acquires the habit of telling the prospect about 
the company and its service to poiicyholders and 
beneficiaries. He knows just what literature 
and advertising matter to hand out, and how 
to leave, having implanted a favorable impres- 
sion in those cases which he cannot close on 
the first interview. This makes it easy for him 
to follow up the call again if there is any like- 
lihood of placing business. 

One of the most difficult things many nov- 
ices in the business have to overcome is their 
dread of mentioning insurance to the prospect. 
Regular, persistent straight canvassing, week 
after week, is one of the surest and quickest 
ways of overcoming this tmidity. It is com- 
parable to the method by which the late Theo- 
dore Roosevelt developed himself from a phys- 
ical weakling into a man of stalwart strength. 

It is a great advantage to every agent to have 
a solid, rather than a split or a scattered debit. 
By going into every house along his route, in 
which he makes no collections, the agent will 
gradually write a good volume of business in 
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“the houses between,” and when his debit 
finally reaches such a size that it is unwieldly, 
he will be relieved of the oultying business by 
transfer. He will then have the envy of every 
agent—the debit that requires the minimum time 
to collect. 

Straight canvassing is a plan anyone can fall 
back upon when prospects are scarce—heaven 
knows they never should be in the industrial 
business, but sometimes they are! If an agent 
resorts to straight canvassing at such a time, 
however, and persists in it, he is certain to ac- 
complish something. 

A few months ago, I saw an agent 
some fifty odd straight canvass calls without 
writing any business. At the very last home in 
the street, however, he wrote enough business 
to earn seventeen dollars. An unusual case? 
Well, hardly. The trouble is that some agents 
are too easily discouraged if they do not get 
immediate results from straight canvassing. 
They should keep going. If they give enough 
time to it, the law of averages will take care 
of them in the end. 


make 


HANDLING A DEBIT 

That the making of proper entries in the 
agent’s collection book should have the remotest 
relation to the production of ordinary insur- 
ance seems an absurdity. But is it? 

If the entries are not made correctly and ac- 
curately when the money is collected, it means 
a disproportionate part of the week’s time 
will be required in the office for taking off the 
account. Errors are likely to creep in, and an 
additional tax of time will be required to set 
them right. 

This is said by way of introduction to what 
follows, and by way of illustrating what every 
successful debit man knows, namely that the 
writing of ordinary and industrial depends to 
some extent, a larger extent perhaps than most 
persons guess, upon the way the agent handles 
his debit. 
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If the entire week is required to collect the 
debit and render the weekly account, no time 
remains for writing new business. 

Route your collection calls so you will not 
have to cover the same side of the street, or 
the same block, twice while making your regu- 
lar calls. If you can’t do this otherwise, make 
a written route list and carry it with you. Much 
time will be saved. 

Leave the office promptly in the morning. 
Don’t loiter. Try as far as possible to havé 
a scheduled time for calling at each home. 
Your policyholders will expect you at this time, 
and are not so likely to be away. This will 
reduce your back calls—there will always be 
some back calls it seems, but this plan at least 
tends to eliminate many of them, 

If you miss a family, make a note of it then, 
on a slip clipped in your collection book. This 
not only routes your back calls as your debit 
is routed, but it saves the necessity later of 
going through your collection book and listing 
the families you have missed, which costs val- 
uable time. 

Make the proper entries in your collection 
book as it is received, not after you have cov- 
ered a block or a street. Memory is fickle, and 
unless the proper entry is made at the right 
time, you may make a mistake later which will 
cause difficulty when you take off your account, 
or it may cause your account to “pull” you. 

When you see that a new premium receipt 
book will be needed on the next call, make a 
pencil memorandum “N.B.” in the margin of 
your collection book. Before the following 
week, you can make the new receipt books and 
have them ready for delivery when you call for 
the premiums. If you have to stop to write a 
new book at the home, it will require precious 
time, resulting in your being late on your route. 

Check your issue each week carefully against 
the policies. Rule off lapsed and transferred 
policies from your collection book and life reg- 
ister promptly upon receipt of the lapse sheets. 
This will help keep your debit in balance, and 
again may prevent your account from “pulling” 
you. 

Doesn’t every agent do just these simple 
things? Not by a long shot. Each is a trifle 
in itself, seemingly of little importance, but 
someone has wisely said that the sum of the lit- 
tle things is the difference between success and 
failure. 

In all events, these suggestions will promote 
the prompt and efficient handling of the debit, 
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and will leave a larger part of each week's 
time for the production of new ordinary and in- 
dustrial. 


TRANSFERS 

One of the trials of the industrial insurance 
agent’s life is transfers. The reason for this 
is not because the transfer is always trouble- 
some, or the transferred business is bad, but 
because nearly every agent has formed the hab- 
it of looking with suspicion on every transfer 
that comes to him. 

Perhaps there can be no complete cure for 
the transfer evil. Policyholders will move 
about, and sometimes they have no definite idea 
of what their next address will be. Such a 
case will necessarily give trouble, and the agent 
transferring the business can do little to rem- 
edy the situation. However, there is no good 
reason why the majority of transfers cannot be 
handled satisfactorily and without loss to the 
receiving agent. 

The solution is very simple. It is one of 
common honesty and loyalty to the company 
and of obedience to the company’s rules. It is 
clearly wrong to transfer worthless business to 
a fellow agent in another district, even though 
you and the agent are strangers. Do not pay 
arrears on such business simply to get it off 
your own debit. Take your medicine like a 
man—stand the lapse yourself. Collect pre- 
miums on transferable business as far in advance 
as possible. Give correct and minute details, 
when obtainable, as to the new location. 

In receiving business, do not assume that it 
is no good, and will not pay, without a better 
reason than mere suspicion. First make a real 
effort to locate the policyholders and to collect. 
Failing in this, you are then justified in com- 
plaining, to your assistant, or to your district 
manager. 

To sum up: a large part of the trouble with 
transfers would be permanently eliminated ii 
every agent would practice the good old golden 
rule of treating others as he would have them 
treat him. 


THE VALUE OF TIME 


One of the pitfalls into which a new and 
inexperienced agent is likely to fall unawares is 
time wasting. His assistant will introduce him 
to his debit and aid him in writing enough new 
business to produce a good draw. Then the 
agent is released. He will collect his debit, and 
perhaps write a little business, and then stop, 
thinking he has done a good week’s work. It 
will not be long before his pay slumps, and he 
begins to think the business a hard one, with 
poor remuneration. 


Lost money can sometimes be recovered, but 
one of the hardest things in life to make up 
is wasted time. Remember from the very out- 
set that you must make every hour of the day 
count for something. 

If you have no prospects, do some straight 
canvassing. This is difficult at first, and un- 
pleasant, but it is essential, and after a little 
experience, you will not mind the plunge into 
cold water. 





DEATH is not the Supreme Calamity 


A Leader in 
His Time-- 


Wealthy and gener- 
ous he looked for- 
ward to the peace- 
ful retirement that 
wealth affords; so 
confident of the 
friendships that 
ought to follow the 
generous. 
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Riehes Have 
Wings-- 


He overstayed his 
market and stunned 
by the crash of a 
life-time’s endeavor 
he limped away 
from the wreckage. 
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And the Friends 
of Yesterday? 


Ah, yesterday 
is dead! 


When friendships 
have vanished life is 
an empty thing at 
best. 








Too feeble to earn Wy 
and too proud to 
beg he has a mes- 
‘sage for his juniors, 
urging with an em- 
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FOR INDEPENDENCE in your old age Buy Lire INSURANCE NOW! 


Copyright, 1929, by M. C. Mobley, Atlanta, Ga. 








The value of straight canvassing does not 
consist alone in the training it gives you, but 
in the fact that out of straight canvassing, be- 
sides the business you close on the first inter- 
view, you will develop a number of prospects 
you can close on subsequent interviews. 

Some time ago, I heard an old agent who has 
been very successful for a number of years 
say that straight canvassing was a waste of 
time for him. I was a little short of amazed, 
and then he qualified his statement, saying: 
“Whenever I have taken a new debit, or have 
developed and expanded territory assigned to 
me, I spend sometime in straight canvassing. I 
usually write a little business, but what is more 
important I get a large number of prospects. 
From this time on, I never lack in prospects, 
at least for industrial business, because every- 
time I write business, I am generally able to 
get the names of additional prospects. In this 
way I keep busy all of the time I am not do:ng 
my routine work.” This is a good system. 

The important thing is to make use of your 
time. If you haven’t prospects enough to keep 
you occupied, get some by straight canvassing. 
If you will keep tab on the number of hours 
you work each week, you will find your time 
has a definite money value. When you waste 
time, you lose money. 


THE Most IMporTANT THING 
Some company executives will tell you that 
the cornerstone of the industrial insurance busi- 
ness is net increase; others will say that it is 
collection per cent, and still others, low arrears. 
A man I know well who has devoted his entire 
life to the business says honesty is the most 
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important thing of all. And I suspect he is not 
far wrong in his conclusion. 

There may be times when it is not possible 
to make a large increase, or when your collec- 
tion per cent will drop and your arrears will 
mount, owing to business conditions, but if the 
company is dealing with a man who can always 
be depended upon to do his best and whose re- 
liability is beyond question, such matters are 
only temporary worries in the minds of the com- 
pany’s officers. 

Honesty, of course, means more than the 
strict and accurate accounting for all money 
that passes through your hands. It means that 
you will always use your best judgment in select- 
ing risks, that you will be uniformly fair with 
the policyholder and the company, that you will 
not withhold information from the home office 
that should be sent there. It means that you 
will never stoop to misrepresent your own 
company or another, even if it costs you busi- 
ness to tell the truth. 

Once you have established a reputation for 
this brand of honesty, you will find that you 
have an asset ever increasing in value. 

Company executives sometimes overlook mis- 
takes and other shortcomings, but they are not 
prone to excuse the man who deviates from the 
straight and narrow path, regardless of his 
ability as an agent. 


—The paid-for business in the Ives & Merrick 
Agency of the Mutual Life Insurance, New York, for 
the month of April, 1929, was $4,917,169.70, as com- 
pared with $3,891,116 for 1928. For the year the 
total paid-for business amounted to $18,913,024.79, 
as compared with $16,526,378 in 1928. 
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Billion a Year to Wage Earners 


National Bureau of Economic Research Completes Survey 
Which Shows Trend Toward Life Insurance 
By Low Salaried Employees 


F the total amount of income accruing 
() to insurance beneficiaries in the United 

States growing out of death claims, 
endowments, annuities, disability claims, divi- 
dends, and payments for lapsed, surrendered 
and purchased policies, more than $1,000,000,- 
000 annually goes to wage earners and the 
lower salaried groups, according to the esti- 
mate of Dr. Leo Wolman, as stated in his 
chapter on “labor” of the survey of the Na- 
tional Bureau of Economic Research. Dr. 
Wolman also notes that life insurance has been 
growing faster than the population in this 
country. 

The survey is the result of extensive re- 
searches made for the Committee on Recent 
Economic Changes of the President’s Unem- 
ployment Conference, which will publish its re- 
port with the survey this month under the title 
“Recent Economic Changes.” 


GROWTH OF INSURANCE 


Dr. Wolman presents statistics gathered by 
Elizabeth Steele of the Metropolitan Life In- 
surance Company indicating that $84,801,409, 
000 in insurance (commercial companies) was 
in force in 1927, representing a per capita of 
$715, when the population of the United States 
was 118,628,000, whereas the total insurance in 
force, in the same class in 1911 was but $17,- 
703,128,000, or $189 per capita when the popu- 
lation was $3,682,189. In the five years from 
1911 to 1915 the increase in per capita insur- 
ance in force was 19 per cent; in the next five 
years 62 per cent; from 1921 to 1925, 47 per 
cent; and from 1926 to 1927, 9 per cent. 

“Ordinary life insurance is still the most 
popular form,” observes Dr. Wolman, “and ac- 
counted in 1927 for roughly three-fourths of 
the total amount in force. It appears also to 
be growing at no diminished rate and its pres- 
ent annual increase is greater than that of group 
and industrial insurance combined.” Dr. Wol- 
man adds that a substantial and growing vol- 
ume of ordinary insurance is held by the wage 
earning class. 

Dr. Wolman refers to a study made by the 
Phoenix Life Insurance Company of Hartford, 
Conn., which disclosed that the average per 
capita insurance holdings in 1897 were as fol- 
lows for the classes named: Office employees, 
$4043; retail clerks in stores, $3450; skilled 
workers in manufacturing, $4594, and unskilled 
workers in transportation, $3163. 

Other tables show the comparisons in the 
growth of ordinary, group and industrial in- 
surance in the seventeen years, 1911-1927. Ordi- 
nary life had grown from $14,374,539 in force 
in 1911 to $64,052,576,000 in 1927. Industrial 


insurance had grown from $3,355,589,000 in 1911 
to $14,474,197,000 in 1927. Group insurance 
which was only $13,172,000 in 1912 had grown 
to $6,274,633,000 in 1927. 

Known streams of income from insurance, 
that from industrial, group and fraternal and 
assessment insurance, are put at $610,267,482 in 
1927 in the chapter, and adding to this the ap- 
proximate income received by workers from 
ordinary insurance and workmen’s insurance, 
Dr. Wolman estimates that the present annual 
income to the wage-earning and lower salaried 
groups must be more than $1,000,000,000. 


Group INSURANCE 

Commenting on group insurance, Dr. Wol- 
man writes: 

“Nearly all welfare plans now make some 
provision for workers’ insurance, principally 
against death, but in increasing measure against 
total disability, sickness and old age as well. 
The form of workers’ insurance which is most 
significant in this connection is that commonly 
known as group insurance, which is clearly dis- 
tinguishable from other existing forms of per- 
sonal insurance. The coverage is a group and 
not an individual; membership in the group, for 
insurance purposes begins and terminates with 
the acquisition or loss of a job; the term of 
the insurance is usually one year; the rates are 








WHEN STAR MEETS STAR 

Adman Davison is said to be the high- 
est priced letter writer in the world. By 
grouping and shaping words in such a 
remarkable way, this genius is able to 
get results in a manner that almost re- 
sembles legerdemain. 

Charles P. Rogge is the largest in- 
dividual producer of life insurance of the 
present day, writing over a million a 
month. 

Mr. Rogge has written a book entitled 
“Tt’s All So Easy—When You Know 
How,” telling how this volume of busi- 
ness may be obtained. Mr. Davison, upon 
reading the book, wrote Mr. Rogge as 
follows: 

“Your book is a crusader. It crashes 
in the forbidden gate and yells “Hello”! 
The insurance fraternity will hear and 
heed. You have done a big thing in a 
big way. Here’s my hand.” 

This book may be obtained from The 
Spectator Company at $1.50 per copy or 
as low as 75c per copy in quantities. 
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low; insurance ceases with the loss of a job, 
except that the individual may, without physical 
examination, buy ordinary life insurance at the 
regular rate for his age; and the premium is 
paid either in whole or in part by the employer. 
Group insurance of this type, a very small 
item in the insurance business before the war, 
is now a business of very considerable mag- 
nitude.” 

The survey of the National Bureau of Eco- 
nomic Research was begun in January, 1928, 
following the appointment of the Committee 
on Recent Economic Changes. The Commit- 
tee completed its analysis of the survey data 
on March 2, 1929, 

The Committee on Recent Economic Changes 
is a continuation of the President’s Unemploy- 
ment Conference of 1921-23 which through a 
subcommittee on Business Cycles and Unem- 
ployment then made a report on booms and 
depressions. As now constituted the commit- 
tee consists of a group of business and labor 
leaders and economist with President Hoover 
as chairman. The other members of the com- 
mittee are: Walter F. Brown, Renick W. Dun- 
lap, William Green, Julius Klein, John S. Law- 
rence, Max Mason, Adolph C. Miller, Lewis E. 
Pierson, John J. Raskob, A. W. Shaw, Louis 
J. Taber, Daniel Willard, George McFadden, 
Clarence M. Woolley, Owen D. Young and 
Edward Eyre Hunt, secretary. 

The researches made in behalf of the com- 
mittee were made possible through grants from 
the Carnegie Corporation and the Laura Spel- 
man Rockefeller Memorial. 

The report and survey which will be published 
for public use, will be issued May 15 by the 
McGraw-Hill Book Company. 


FAVOR RETIREMENT INCOME 


During a single recent month the Lincoln 
National Life Insurance Company of Fort 
Wayne, Ind., sent approximately 4000 leads to 
its men in the field. These leads were secured 
from one of the direct mail campaigns that the 
company sponsors in co-operating with its field 
representatives. 

One interesting feature of the returns was 
the great preponderance of interest shown on 
the retirement income plan. A large majority 
requested further information about this sav- 
ings-investment policy. The other plans in- 
quired for, in the order of their interest were— 
Juvenile Insurance, The Twenty-Three Year 
Endowment Policy, and the Life Expectancy 
Policy. 
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Spring Fever Result of Faulty 
Living Habits 


Exercise and Fresh Air the Only Certain Cure Says 
New York Life Doctor 


The call of the out-of-doors, and the beauty 
of spring, may be partially responsible for cases 
of “spring fever,” but faulty habits of living 
followed during the winter months are at least 
equally responsible, according to Dr. William 
J. Hammer, head of the Medical Welfare De- 
partment of New York Life. 

“Throughout the winter,” explained Dr. Ham- 
mer, “many persons remain indoors continually, 
often working in an overheated office or shop 
during the day, sitting for hours at a time at 
the theatre, or at home entertaining friends, in 
the evening, and sleeping in poorly ventilated 
rooms at night. 

There is not only a tendency to under-exer- 
cise during these months but also a tendency to 
over-eat. Far more food is eaten than is act- 
ually necessary for the energy expended. 

All these practices, of course, tend to bring 





Life 


Supervisor A. E. N. Gray and Assistant Act- 
uary Frank Kineke, of the Prudential Insur- 
ance Company, carried on the following dia- 
logue for the edification and amusement of their 
associates at the recent meeting of the company 
in Newark. The moral of the discussion is 


obvious. 
x * 

Agent—Hello Bert. 

Prospect—Hello Frank. Listen Frank, I’m 
too busy to talk to you now. How’s your golf 
game? Are you going to play Sunday? 

Agent—Bert, why is it you’re never too busy 
to talk golf, but always too busy to talk life 
insurance? 

Prospect—Because all we do is argue about 





Wanted 


Underwriters who know the best 
in Disability Coverage when they 
see it should get in touch with us. 
We have some valuable territory 
open in Pennsylvania, Michigan, 


Indiana, Illinois Missouri and 
California. 

Our policies feature a full line of 
non cancellable “Gold Seal,” 
Forms, Non Medical, First Day 
Protection if desired. 


Progressive Agents Will Write 


INCOME GUARANTY COMPANY 


Income Building 
SOUTH BEND, INDIANA 


Stock Company, Authorized Capital, $1,000,000 








about a certain mental and physica! sluggishness 
so that by the time spring arrives we suffer 
from a great disinclination to activity, or in 
other words from “spring fever.” 

There is no reason, however, why a simple 
case of “spring fever” cannot be cured quickly, 
and no reason at all why it cannot be avoided 
in the future. Back in the days of our grand- 
mother, sulphur and molasses was a popular 
remedy for this feeling. Various patent medi- 
cines also have had their day. 

Now medical science recommends first, a 
regular and sufficient amount of exercise and 
plenty of fresh air, and sécondly a balanced 
diet principally of milk, vegetables and fruit, 
and with an abundance of water. If this regi- 
men were followed throughout the year, there 
would be fewer cases of “spring fever” in the 
spring. 


it and we never get anywhere. You've got your 
opinion and I’ve got mine, and we’re both going 
to stick to ’em. 

Agent—In words of one syllable, just what is 
your opinion. 

Prespect—I can do better with my money 
than your company can. I don’t think life in- 
surance is a good investment and that’s all 
there is to it. 

Agent—Do you think an umbrella is a good 
parasol ? 

Prospect—It’s a darn good parasol when you 
haven’t got a parasol. 

Agent—And do you think a parasol is a good 
umbrella when you haven’t got an umbrella? 

Prospect—No—not so good. 

Agent—Why not? 

Prospect—It doesn’t give as much protection 
and a heavy shower is liable to ruin it. 





Cases, SETS 





rights. 





Agent—Then an umbrella not only protects 
the wearer but also saves the parasol? 

Prospect—Yes, of course it does. 

Agent—Don’t you think, then, that no mat- 
ter how many parasols a man buys his wife he 
ought to provide her with at least one good 
umbrella ? 

Prospect—Say, anybody would think you 
were selling umbrellas. 

Agent—That’s just what I want you to think, 
because what you’ve just been saying about 
umbrellas is true about life insurance. 

Prospect—Then you'll admit that life insur- 
ance isn’t an investment after all? 

Agent—Will you admit that life insurance is 
a good umbrella? 

Prospect—Yes, I like that idea. 

Agent—And isn’t an umbrella a good invest- 
ment ? 

Prospect—All right—you win. How big an 
umbrella do you think I ought to have? 

Agent—At least $50,000. 

Prospect—Gosh! That’s not an umbrella, 
that’s a tent. 

Agent—Umbrellas always look big when the 
sun is shining. 





A HAPPY CHOICE 


In considering a life insurance career, 
one may be somewhat in doubt as to 
which company to choose. As a man 
looks carefully over the life insurance 
field, he sees a number of institutions 
with which any agent might feel proud 
to be associated, but we do not believe 
that he can find a company more 
worthy of his confidence and esteem 


than the 


Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 
ters of Insurance in Force 





ORES EM LEP LIOR 


Scranton - Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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